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Conscientious Service : 
A term often used, often misused. 


The Peoples Life is continually striving to make “Conscien- 
tious Service” mean just what it says. That our agents 
recognize this fact, is evidenced by their faith in the Peoples cu 
Life. It is a valuable asset. : 


The Peoples Life is a liberal company. It believes in a liber- 
ality of contract. If for any reason an agent leaves this 
company, his renewals are not disturbed. He is free to go 
with the knowledge that his renewals will be paid promptly. 
This is just a part of our “Conscientious Service.” 


‘Life is worth living if the future is provided for’’ 





PEOPLE’S LIFE BUILDING 





Chicago, Illinois 
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IMPORTANT RULING 
OF SUPREME COURT 


Decided Corporations That Are 
Beneficaries of Life Policies 
Cannot Be Taxed 


SUPPLEE-BIDDLE DECISION 


Erred in 
Collecting From Hardware Company 
That Insured Its President 


Ruled Treasury Department 


WASHINGTON, D. C., May 28.— 
Corporations which are beneficiaries of 
liie insurance policies are exempt from 
taxation as “gains from any source 


whatever” under a decision of the Su- 
preme Court of the United States 
handed down this week in the case of 


the Supplee-Biddle Hardware Company. 
rhe treasury department had compelled 
this company a tax on the pro- 


of two life 


to pay 
policies totaling $97,- 
on the life of Robert Biddle, 
ond president of the company. Mr. 
Biddle was 37 years old and had for 
nearly 20 years held various offices in 
he company and in the Biddle Hard- 
Company, which has been merged 
the Supplee-Biddle Company. 


ceeds 


947 sec- 


ware 
with 


Increased Company's Business 


Under Mr. Biddle’s management the 
company’s business increased materially 
and the board of directors finally de- 
cided to take out two policies of $50,- 
000 each. They were five year term 
contracts. In this way the company 
hoped to make its financial position se- 
cure and to indemnify itself against the 
loss of earning power resulting from 
Mr. Biddle’s death. 

The commissioner of internal revenue 
reduced the tax by $25,584 in accordance 
with the powers conferred upon him to 
iower the rate of taxation in cases of 
usual hardship. There remained how- 
ever $55,153 of tax which the company 
paid under protest, and in its decision 
the supreme court awarded this amount 

the Supplee-Biddle Company with 
terest. 


Language of Court 


the court 
treasury department 
erred in assuming that Congress in- 
tended that sections 233 and 213 dis- 

guish between individual beneficiaries 
nd corporate beneficiaries in including 
he proceeds of lite insurance policies 
as within gross income,” the court 
und. “We think the two sections 
ive no such purpose. Section 213 
primarily applies only to the taxing of 
dividuals. The union of proceeds of 
life insurance policies payable to indi- 
vidual beneficiaries and to the estate of 
e assured was thus intended to em- 
hasize the exclusion from taxation in 
the hands of individuals of all such pro- 
ceeds and to leave no doubt of it. The 
eaning is the same as if the clause had 
read ‘the proceeds of life insurance shall 
not be included in gross income whether 


In giving its decision 


“We think the 


says: 





| 
WILLIAM BAILEY’S COMMENT | 
the Makes | 
Some Observations on the Taxa- | 


Economist of Travelers 


tion of Insurance Companies 


NEW YORK, May 26.—* 
of company management is 
constantly. This is just a 
of the increased cost in all business,” 
said William Bailey, economist of the 
Travelers, in addressing the Casualty 
Actuarial Society. “The only way we 
can keep the cost of management within 
bounds is by the use of machine work. 


The cost | 
going up| 
reflection 





Any machines such as tabulators, add- 
ing machines, etc., that can reduce the 
cost of home office labor, will be the | 
only salvation of the insurance business. | 
This is the only way that you and 1) 
can get a raise. We must cut down 
the clerical cost.” 


Comments on Taxation 


In commenting on taxation of in- 
surance companies, Dr. Bailey pointed 
out that there is a great deal of un 
just taxation. He said all that is jus. 


tified from an economical standpoint is 


enough to maintain the insurance de 
partment. However, some of the kinds 
of taxes that have been levied against 
some of the people of the United States 
have really been a fine thing for the 
business in stimulating it. For instance, 
inheritance taxes require cash within 
six months of the death of any man 
leaving property. The only way this 


cash can be produced without liquida- 
tions is through the relief provided by 
a substantial life insurance policy. 

Income tax has necessitated greater 
emphasis upon incomes. Just as in 
Europe, a man’s worth is indicated by 
the income that he has rather than by 
the value of his property, so are people 
buying life insurance today with a view 
to the income that it will provide, and 
he said he thought the income tax had 
set some people’s minds to thinking 
along income lines. 


they are paid to individual beneficiaries 
or to the estate of the assured.’ 


“When Congress came to deal with 
the gross income of corporations it 
made use of Section — 213 by reference 


and grafted it on to 233. It is reason- 
able that the purpose of Section 213 to 
exclude entirely the proceeds of life in- 


surance policies from taxation in the 
case of individuals should be given the 
same effect in adapting its application 


to corporations, and that such proceeds 


should be so excluded whether by the 
direction of the insured they were to 
go to specially named beneficiaries or 
were to insure to the estate of the 
insured.” 
Not Wagering Contract 

It was held by the court that life 
insurance in a case of this character 
is valid and not a wagering contract 
There was a definite insurable interest 


on the part of the company on the life 
f Mr. Biddle. In a case of this kind, 
life insurance, it was held, is a contract 
of indemnity just as would be fire or 
marine insurance. 

There is an inheritance tax upon pro- 


| insur 





(CONTINUED ON PAGE 26) 


| CHOPPING OF EXPENSE | BUSINESS TOO COSTLY 


KANSAS OFFICIAL SO HOLDS 


Superintendent Baker Addresses Com- 
panies Regarding Amount of 
Commission to Agent 





POPEKA KAN., May 27.—Life 
companies operating in Kansas are 
paying too high commissions to get 
business and are paying too high re 
newal commissions to their agents and 
general agents. This is the behef of 
William R. Baker, superintendent of 


folowing the submission of 
contracts which companies 
with agents in this state. 
life insurance companies 
high as 95 percent of 


ance, 

some ot the 

have made 
“Some are 


paying as the 


first year’s premium as commission,” 
said Mr. Baker. “Some are paying 15 
percent of the renewal premiums to 
agents for four years and a part of the 
renewal premiums for additional years. 
It seems to me that the companies are 
paying too high to get the business. 
The agency organizations are too 
costly. 
Claims Cost Is Too High 


Of course it costs money to get the 
business on the books and it costs 
money to keep it there. But it 
does not seem to me that it should cost 
practically the whole of the first year’s 
premium in agency commissions alone 
to get business on the book of any com- 
pany operating in this state. It also 
does not appear necessary to me that 
the companies should pay so high a re- 
newal commission to agents to keep the 
business on. the book, or to continue the 
payments for so long a period as some 
of the companies allow. 

“T think there is something wrong in 
the agency organizations of some of 
the companies that such allowances 
are made. Of course, it is during the 
early life of an insurance policy that the 
lapses come and there must be some ef- 
fort made on the part of agents to keep 
the policies in force 

“It is not all the 


some 


new companies or 
those just starting in Kansas that are 
at fault or who pay too high commis- 
sion in my judgment Some of the 
older companies are guilty too. But the 
older companies are better able to stand 
this terrific drain upon their resources 
when they must set aside a reserve on 
a policy on which they are at an actual 
loss and continue to make payments on 
the premiums which create a heavy 
burden upon the resources of the com- 
panies.” 

The Kansas superintendent is seeking 
the views of life insurance men, both 
agents and company officials, on the 
question of the amount of commissions 
being paid to agents. The commissions 
to fire, casualty and accident companies 
have been standardized and limited and 
it may be that steps along similar lines 
for the life companies may be under- 
taken. 


Dale With Lincoln National 


Chester I. Dale, for several years 
agency director of the International 
Life of St. Louis, has gone with the 


Lincoln National Life as agency di- 
rector and will work directly out of the 
home office at Fort Wayne, Ind. 





DEPARTMENT EXPLAINS 
STAND ON CONVENTIONS 


Comments on New York Prohibi- 
tion of Pleasure Jaunts 
for Agents 


SHOW NO DISCRIMINATION 

All 

Domestic or Domiciled 
Other States 


Directed at Companies, Whether 


NEW YORK 
a nutshell, the 


( departn 


May 28.—To put it in 
the New York 
the 


jleasure trips in connection with agency 


attitude ol 


lent im matter ol 





is that such trips amount to 


extra compensation over and above that 
provided in the New York law, and 
that they result in high pressure busi 


hich is undesirable 


ness wi 


Directed at All Companies 


lhe department is not aiming partic- 
ularly at companies domiciled in New 
York State In fact the feeling seems 


outside 
that are 
eyes of the 


to prevail that it 1s 
of the state, operating here, 
the greatest sinners in the 
department. There seems to be no ob- 
jection to the convention which is de 
voted almost altogether to business ses- 
sions from which the agent gathers ed- 


companies 


ucation and _ inspiration, However, 
there have been a number of conven 
tions, such as one which was held at 
Atlantic City and extended over a pe- 
riod of three or four days Only one 


lay was devoted to matters of business. 
Che rest was entirely a pleasure outing 
[his is an exaggerated case but it shows 


the tendency and the statement of the 
superintendent was issued as much as a 
warning as anything else. 

The companies operating in New 


amount of busi 
Most of them 


York are limited in the 


ness that they can write 


apply for a release from this restriction 
on the ground that it would be neces 
sary to slow up their agency forces and 
deprive the agents of their hard earned 
commission if the limitation were 
strictly in force. The department does 
not look with favor upon such a com- 
pany stimulating its agents to greater 
activity by holding up to them a con 


vention to some distant point which will 


resolve itself largely into a pleasure 
trip 
Question of Program 

On the whole the way in which the 
time of the delegates is used at the con 
vention seems to be more important 
than where the convention is held. At- 
lantic City would be regarded as a 


proper place for insurance conventions 


for companies located in this part of 
the country, but if the convention gives 
most of its time to entertainment the 


fact that it is held at a place near to 
the home office does not seem to satisfy 
the demands of the law. 

Conventions held at points outside of 
the United States, such as Havana, Ber- 
muda and Canada, are not regarded as 








2 


being selected because of their conveni- 
ence or because of the fact that they 
enable a more business-like convention 
to be held. The freedom from the Vol- 
stead act is in the mind of everyone 
when a convention at such a point is 
named. Regardless of whether this is 
one of the real reasons for selection of 
such a point for conventions, it is so 
regarded by nearly everyone. 

Danger of Rebating 


“™ 

The New York department has not 
found any concrete evidence of rebating, 
etc., as a result of agency conventions 
in its inspection of home offices. How- 
ever, reports in the field are to the con- 
trary. When an agent is near the de- 
sired goal which will take him on a long 
trip to some distant resort, which he 
might never be able to visit otherwise, 
he is apt to regard very lightly the laws 
against rebating He will give insur- 
ance away to earn his way on the trip. 
This is regarded as a serious condition. 
The fact that business is not written 
properly is a greater argument against 
such a convention than the expense of 
the convention itself. 


Bulletin on Office Expense 


Superintendent Stoddard has also sent 
a supplementary bulletin to all author- 
ized life insurance companies in which 


he again emphasizes the New York 
law regarding the allowances for ofhce 
and other agency expenses The latest 
bulletin on this question reads as fol- 


lows: 

“The replies to my circular letter of 
March brought to my attention a 
number of cases of which I had no 
previous knowledge, in which arrange- 
ments had been made for the payment 
expenses con- 


of office and other agency 
tingent upon the production of specified 
amounts of new business. The number 
of cases, however, is comparatively 
small The companies involved have 
been advised that their agency contracts 
must be revised so as to eliminate the 
objectionable features. 


Abuse Idea 


ral cases were called to 
tention in which allowances tor 
and other agency expenses are based on 


Must Not 


my at 
othce 


‘ ~ j 
meveral 


definite amounts per $1,000 of new in 
insurance Such arrangements. are 
similar in many respects to basing 
such allowances on percentages of new 
premiums, referred to in the last para 
graph of my circular letter of March 
20 as being entirely proper. These ar- 


rangements are satisfactory, provided the 
idea is not abused. The companies in 
J that if at any 
arrangements 
large writing 
policies 


volved have been advised 
such 
an unduly 


1 
time the tuture 


ild result in 


snou 





of term or other low premiun 
nay be such as the depart- 
feel compelled to criticise 
ould seem that this sit 
guarded against by ex- 
and possibly other low 
policies from the arrangement 
n al i the cases where the pay 
nent of expense allowances has been 
made contingent upon the production of 
pecifed iounts of new business, it 
ecems to me that results as satisfactory 
or! e so could be obtained by basing 
the allowances on percentages of new 
pre I r 1 ae nite 1? unts per 

51.000 é imsurance ° 


Day Agency Going Strong 

j | if bra Mutual 
Life of New York, Darby A. Day man 
} May last Tues 


, O00 100 


he ( ’ brancl of the 


ver s 


busi! s for ¢1 ’ nt} This office 





neeting 
to be held at Los Angeles July 18, just 
r to tl he National 
Associatior o! Life Underwriters will 


be attended by about 30 members 
have 


from 
Chicago agency who qualified 
by writing $250,000 or more during the 


club year. 





THE 


| ORIGIN OF “ARE YOU INTERESTED” 
CARTOONS OF RESERVE LOAN LIFE 


By GAYLORD DAVIDSON, 


UCILFORD A. DEITCH, counsel 

( " and manager for the Reserve Loan 
nator and still the creative genius of the 
remarkable cartoon advertisements that 
appear regularly in THe NATIONAL UNDER- 
WRITER and other insurance journals of the 
country. So much interest has been 
created by this visualization of human 
nature incidents in the lives not only of 
insurance salesmen, but in the people 
whom they serve as well, that a story 
of their inception will be worthwhile. 
Jt is not an easy matter to find 
anything from Mr. Deitch relative to 
his activities, for while he does not pose 
as a shrinking violet, he is not keen for 
the spotlight. Nevertheless, he realizes 
that these children of his active brain 
have been thrown upon the screen that 
covers the scope of world vision and the 
demands for these series of cartoons 
which the company furnishes in port- 
folio form, coming as they do from all 
quarters of the earth, gives him just 


opportunity for telling something of 
their origin. 
* + * 
While Mr. Deitch does not go into 


details relative to the inception of his 
own mind of these “stories in pictures”, 


he does say that in originating this 
method of advertising, he did it to 
catch the idea of the readers of insur- 


ance journals, the daily press and other 
legitimate vehicles of publicity. The 
cartoons depict situations that are aris- 
ing every day in the experience of the 
life underwriter and conditions that fit 
the average prospect. 

“I did not have to go outside the field 
of insurance experience for my subject,” 
says Mr. Deitch. “They are of infinite 
variety in the field, therefore the car- 
toons appeal very strongly to all life 
insurance men. In the last volume |! 
have been designing is a line of car- 
toons that protect the average man as he 


can see his own case in the picture 
many times,” 
” * . 

Mr. Deitch designed these cartoons 
personally at the outset. Gaar Wil- 
ams, then with the Indianapolis 
“News,” executed the cartoon work 
Mr. Williams is now one of the chief 


“Tribune.” 
B. (Chick) 


onists of the Chicago 
After he left Indianapolis, C. 


NATIONAL UNDERWRITER 


Life, of Indianapolis, is the origi- | 


out | 


Jackson of the Indianapolis “Star” 
took up the trail left by Williams and | 
is at present executing the cartoons 


1 


regularly. The accompanying illustra- 
tion is a personal pen sketch of Jackson 
at work. Mr. Williams was gun shy 
this point, but furnished his photo 





~ 


GUILFORD A. DEITCH 


Counsel and Manager Heserve 
Loan Life 


General 


———_——_- 





I have had the pleasure of interviews 
with both the artists, Gaar Williams 
and Chick Jackson, covering their co- 
operation with Mr. Deitch in the exe- 
cution of these cartoons from the sug- 
gestions furnished by him. Both men, 
and artists as well, pay genuine and en- 
thusiastic tribute to Mr. Deitch’s vision, 
artistic sense and culture in outlining 
the cartoons. Mr. Williams states that 
the work was an inspiration to him, as 
well as a great pleasure and that the 
suggestions offered by Mr. Deitch were 
so tenable and delicately shaded in their 
conception as to take form in the mind, 
needing only the artist’s skill in trans 
mitting to the easel. 

* * * 


Chick Jackson said: “Judge Deitch 
cartoonist at heart, and while his 
hands are unskilled, he knows exactly 
what he wants. He insists upon re 
vealing human nature and I love to 
stick close to his wishes in this regard 
in delivering the punch.” 

Readers of THE NATIONAL UNDERWRITER 
are well enough acquainted with the 
Reserve Loan Life cartoons and enjoy 
them too well to need analytical ex- 
planation from me, or from an artist, 
“to put over” their story. They tell 
their own story. While they have in 
great measure a comic turn, there ts al- 
ways and ever that serious thread of 
thought and suggestion prevading 
every picture, telling not only the story 
of life and its vicissitudes but giving 
with impelling force the tragedy of the 
uninsured. 


is a 


* * * 


As they relate to and visualize the 
activities of life insurance salesmen, 
they are simply the silhouette of their 
own personality, exaggerated we may 
admit by the skill of the artist at the 
suggestion of the creator, to bring more 
forcibly to the mind the tragedy of com- 
edy, for as we know true comedy car- 
ries with it the undercurrent of the 
tragic. 

“Thinking in pictures” is one of the 


great arts of the successful scenario 
writer. Painting pictures in life and 
having these pictures form human be- 


ings that walk the mimic world of 
drama, saying and doing things that at 
times wrings our hearts, or fills them 
with longing, or with joy, or laughter, 
is the highest round of artistry. 

* © 


What is drama? A _ noted scenario 
writer says that “it is life's interpreta- 
tion of itself.” And so all through the 


wonderfully 
Deitch and so artis- 


that 


are so 


Mr. 


cartoons 





GAAR WILLIAMS 
Artist Who Originated Reserve Loan 





Life Cartoons 


May 29, 1924 
tically drawn by Mr. Jackson, as the 
were by Mr. Williams, we have the 


drama of life and its potent lessons. 
Mr. Deitch, aside from being the cre- 
ator of a series of advertisements that 
are unique in the history of publicity 
achievement, is one of the wise pioneers 


€ 
ot page and double-page life insurance 


advertising, that is now rapidly becom 
ins utilized by progressive insurance 
officials of the country These adver 


tisements were never originally intended 
to alienate irom other cor 

panies, but in great measure were and 
are inserted for the personal interest 


1 
saiesmen 





WORK 


“CHICK” JACKSON AT 
the 
com 
wel 
co 


sales forces of 
them that the 


and benefit of the 
company, assuring 
pany has enough interest in their 
fare, their vision and ambition to 
operate with them in giving expression 
to the higher ideals of the profession 
cartoon advertisements, 
pearing not only in life insurance jour 
nals but in the daily press as well, give 
the public a pen picture of a story that 


hese ap 


never grows old. Mr. Deitch and his 
associates who tell these stories so lib- 
erally and extensively are rendering a 


high service to humanity. 





MORE BIG POLICIES WRITTEN 


Figures From Some of the Large 
Companies Show, However, Average 
Is Still Far Too Low 


The rapidly increasing number of 
large sized policies is an indication of 
the appreciation of life insurance among 
prosperous people In May, 1914, the 
Equitable averaged only 20 cases a week 
for $25,000 or over, but during the past 
month an average of more than 80 such 
cases a week has been recorded. So far 
in 1924, dozens of cases running from 
$50,000 to $300,000 have been written, 
but ten years ago very few applications 
for more than $25,000 were received. 

In spite of this gratifying increase, 
and in spite of the fact that Americans 
are the most heavily insured people in 
the world, the insurance protection is 
still very inadequate. The estimated 
annual income of Americans is $60,000,- 





000,000, but the total amount of insur 
ance in toree, including ordinary and 
industrial, is only $56,903,000,000 

Last year the total investment in lite 
insurance was $1,898,000,000, as against 
$2,110,000,000 spent tor tobacco, and 
$2,000,000,000 — spent bor automobiles 


The average p« licy in the Equitable Is 
Slightly less than $2,800, which is a 
unusually high average Apparently 
there is still a pressing need for life 
insurance policies proportionate t 


incomes. 





Styles With Great Northern 


Wesley Styles, formerly of Bismarck 
N. D., has been appointed secretary and 
general manager of the Great Northern 
Life of Grand Forks Control of the 
company has been purchased by the 
Occidental Life of Los Angeles, which 
will eventually take over its business 
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MANY COMPANIES TRY 
TO GET NEW AGENTS 


Effort Is Being Made to Hold Up 
Business in Spite of 


Slump 
ARE NOW BEATING BUSHES 


Salaried Men Are Regarded as the Best 
Prospects for Insurance at 
This Time 


While the hfe insura e Dusiness ul 

( tedly has met with a slump during 
; NOT . ‘ y ral 

last few months owing to a general 


throughout the 


ression 


panies are endeavoring to stem the 


securing new met Up to this 


‘ ? + 


e it has been easy to get about 


business desired from the more effi 


men in the organization. Take 
agency plant for example of 300 
‘ Of these perhaps 150 are efficient 


1 counted on to put on more 


Call i 


steam and get out on the firing line 
greater vigor 11 necessary i hese 
en will respond to command hey 


extra efiort means m 
ney for themselves The other 150 
re part time men, indifferent and not 


realize that any 


} 
1 

do in life in 

urance to keep going. Agency execu- 

tives have found that their efficient men 

the goods. It was much more 

and the results were so much 


dependent on what they 


duce 


agree able 


greater in dealing with these men, so 
it it was Not necessary to go out in 
brush and stir up much new talent, 
endeavor to work with the less 
cient, 
Appeals Do Net Get Results 
is now found however that appeals 


al 
headquarters do not get the re- 


Its that they did before because busi- 
ness as a whole is not as prosperous as 
t has been. People are becoming more 
economical The farmers, and doubt 
less many others, are on a buying strike 
There is much more doubt in the air 


Chis means that people are not spend- 


they have beet Agency 


vy money as 
executives theretore are now going 
down the line and trying to stir up the 


King embers or are trying t 1 < 
—P le to enter the eld 
Seek Business in Cities 


\ number of companies that have not 


ht city business are going atte t 
City business up t tw onths ag 
is very good The companies that 
ured a firm foothold in the cities aré 
" TY ' seall 
well entrenched Newcomers will 
ig 1 ‘ 1 
cat cult time now t re Started 
' 
= us Css 18 1 ict It 
‘ s Farm business has not revived 
? #shy! ly 
s l¢ Ie perceptible ux 
elt that conditions the Q ultural 
icts s \ i shicht va 
Companies that handle pre 1 te 
; 1! ‘ ; 
that colle¢ ns are 1 c 
’ > ey” 
t than the, ve « Pe ic icay 
' p en ( iM the last ’ 
¢ leclare the) < ot mect them 
@ banks have tightened erce 
l manv <« them are 1 sing t dis 


elu 
premium notes Chet mae 
preniiun i¢ ere 18 a Qt 


1 contraction all alor g the 





Salaried Men Good Prospects 


Regardless of tl 
ents who are alert and 


esc conditions 


active in the 


| 





held are able to discover prospects who 
not affected by the slump The met 

se Salaries are going on and who | 
a comfortable income ‘have just 


much money Those agents | 
who are their line of 
ck are able to hold up their business 
arkably well hey are soliciting 

by occupation. They find what 


ever 


as 


refore shiiting ot 


LIFE 
IN EXPERIENCED HANDS 
INTEREST IN NEW COMPANY 


Massachusetts Protective Life Will Be 
Operated at Start With No Home 


Office Overhead 


M terest attaches ins 
or the newl rganize Massachusetts 
P ctive Life Worcester, Mass ( 
cause of the t that its lerwriting 
management Vv ] ] Ss ¢ 
William (¢ ) g 
nently ent \\ 5 ¢ 
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EDITION 
PROGRAM FOR MEETING 


GOOD SPEAKERS AT HARTFORD 


Life 
Arrangements for the Agency 


Phoenix Mutual Announces the 


Convention at Home Office 
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FEAR REACTION FROM 
FAVORABLE MORTALITY 


Some Underwriters Are Wary of 
Experience on Big 
Policies 


1S AN UNKNOWN FACTOR 


This Business Is of Such Recent Origin 
That Exposures Have Not Yet 
Been Made 
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BIG SALES CONTINUE 


BUREAU REPORTS ON APRIL 


Show Slight Decrease From March, but 
Weil Over All Past Records 
Throughout Country 


NEW YORK, May 
somewhat lower than for the record 
month, March 1924, the sales ordi 
nary life insurance for April were well 
in advance of any other monthly total. 
According to the figures of the Life 
Insurance Sales Research Bureau, April 
by companies which had in force 
88 percent of the legal reserve 
business on Jan. 1, 1923, were 
This is an increase of 17 
April of last year, a de- 
percent from the March 
total and an increase of 
May 1923, the previous 


Although 


of 


sales 
over 
ordinary 
591,000. 

over 


$562 
percent 
crease of 1 
1924 record 
6 percent over 
record total. 
Sales for the vear to date or first four 
months of 1924 were $2,415,290,000 or 14 
percent in advance of those for the sim 





ilar period of last year. Sales for the 
12 months ended April 30, 1924, were 
$6,893,975,000 or 18 percent in advance 
of those for the similar period of last 
year. 
Increase in All Sections 

All of the nine geographical sections 
into which the country is divided by 
the Bureau show increases for April 
this year over April 1923. These range 
from 3 percent for the east south cen- 
tral to 27 percent for the middle Atlan 
tic. This is the first month of the year 
that the east south central section has 


shown an increase over the correspond 
ing month of last year. Comparing sales 


of the nine sections for the first four 
months of 1924 with those for the sim 
ilar period of 1923—the east south cen 
tral shows a 3 percent decrease, the 
others show increases of from 3 per- 
cent for west north central to 23 per 
cent for middle Atlantic. For the 12 


months ended April 30, as compared to 
similar period of 1923 all sections show 


increases, from 7 percent for the east 
south central to 25 percent for the Pa 
cific. 

All of the six cities included in the 
Bureau’s survey show increases for 
April 1924 as compared with April 1923 
These range from 2 percent for Detroit 
to 31 percent for Philadelphia. Boston 
is the only city showing a decrease for 
the first four months of 1924 as com 
pared to similar period of 1923. The 
citv showing the greatest gain was De 
troit, 17 percent. 

Sales in Canada 

Sales of ordinary life insurance in 
Canada for the month of April were 5 
percent lower than in March of this 
year, but 13 percent higher than in April 
1923, according to the figures of the 
Research Bureau. Companies which 
had in force on Jan. 1, 1923, over 83 per 
cent of the legal reserve business, re- 
ported an actual volume of paid-for 
sales of $32,603,000 as compared to 
$28,966,000 in April, 1923. Prince Ed 
ward Island,* Nova Scotia and = Sas 
katchewan show decreases while the in 
creases for the remaining provinces 
range from 2 percent for Newfoundland 
to 22 percent for Alberta. 

Comparing the first four months of 
1924 with the similar period of 1923, 
total sales increased 16 percent. Sales 
in Newfoundland and Nova Scotia for 
this period were lower this year than 
last but the other rrovinces show in- 
creases. These range from 7 percent 


van to 22 percent for Que 
bec. Sales for the 12 months ending in 
April 1924 as compared to the similar 
period ending in April 1923 were 11 per 
cent in advance. The report of New 
foundland on this basis was 4 percent 
less this vear than last year. Alberta 
maintained a record identical to that of 
last year while increases for the remain 
ing provinces ranged from 6 percent for 
Manitoba to 17 percent for Quebec. 


for Sask: itchew 


THE 


NATIONAL 


UNDERWRITER 








CHART AIDS H. & A. SALESMEN | 


‘Time Saver,” Coming from the Press of THE NATIONAL UNDERWRITER, 


Is Extensive Reference Book on the Business 





HER is considerable interest in 
acci 
! 


dent and health circles as to just 


what the new “Time Saver” for Ac 
cident and Health Insurance Men, to be 
published shortly by THe Nationa, Un- 


will show regarding each pol- 
method of treatment has been 


DERWRITER 
The 


icy 
a matter of considerable study and it 
was decided that the snyopsis used 
should answer the following questions 


regarding each policy covered: 


Answers These Questions 





{ 





building at the commencement of the 


hire, 
* * * 

10. What percent does indemnity in- 
crease while insured is confined in a hos- 
pital, and for how long a time? 

Will surgical operation, if any, 
paid in addition to hospital indemnity? 

12. Will nurse fees be paid in lieu of 
hospital indemnity? 

13. Is clause 17 of optional standard 


be 


' provisions included in policy? 


14. Is policy in force for illness from 











1. Rates for the different classifica- | date? If not, in how many days? 
tions 15. Is house confinement required? Ii 
Is the unit of insurance (1) $1,500 | so, must insured be confined (1) to 
principal sum and $5.00 weekly indem- | house; or (2) within house? 
nity; or (2) $1,000 with some one of] 16. Is indemnity allowed for partial 
several methods of accumulation even- | disability from illness? If so, does pol- 
tually reaching $1,500; or (3) $1,000 | icy specify (1) one or more important 
without accumulation? luties: or (2) his time; or (3) % his 
3. Does the insuring 
S S wy ss 
clause specify Ir lag Aetna Life ins. Co., Hartford, Conn. 
| sulting from (1) “acci- _ hs aaa ead 
dental bodily injuries PARAMOUNT ACCIDENT POLICY—Form 3495-M 
fatal or non fatal;” or $1,500 Principal Sum; $5.00 Weekly Indemnity 
(2) “bodily injuries et- Annual Premium: Sel. and Pref. $5.00; Ex. Pref. $7.00; Ord. $8.50. 
| fected through acci- INSURING CLAUSE Against loss resulting directly and independently of a 
dental means: or (3) “T caus from bodily injuri effected solely thro 4 lental mea 
“bodily injurics effect- PRINCIPAL SUM—Loss of life; both hands; both fe ght of both 
ed through external, ene hand and one foot; one hand or foot and sight or ay ~ 
, =e é. two-thirds Principal Sum; hand or foot or sight of one eye, ne-hal 
viole nt and accidental lrincipal Sum; thumb and index finger of either hand, one-third Principal Sun 
meane’”’? 
ae ae TIME LIMIT—Within 200 weeks from date of accident provided disability b 
. tal and continuo or within 90 days irrespective of total disability 
!. How many major  gopitiowat BENEFIT—Weekly Indemnity from date of accident to date of 
losses are given for loss, whether total or partial. 
which company will OPTION—l« of both hands or both feet or sight of both eye on writt 
pay the full principal request within SO days, Weekly Indemnity for life instead of specified pri 
sum, and what frac- cipal sums 
tional parts of said TOTAL OPSABILITY If injuries prevent performing any and every duty per 
‘ 1] d for taining atior Weekly Indemnity so long as he shall tive and 
lose are a pied 9 or suffer aah disability. 
ss ol one m er, or 
Os% OF ONE MEMHET, OF PARTIAL DISABILITY—If injuries prevent performing one or more importa 
|sight of one eye, or daily duti ertaining to oceupatior or for ke disability liowing tota 
loss of thumb and in- sbility, one-half Weekly Indemnity for not exceeding 26 — Ang 
dex finger? oouste BENEFITS lt injur ure sustains (1) while a passenger i 
5. What is the time oo 3 a om w oe 4 Fg BE mp Bg om 
° . ‘ine ing the ] i ing T railway or tre 
limit within which railway cars) or ' t passenger in a passenger elevator (excluding ele 
death or dismember- ‘ators in mines) or by reasor n conseque of | e burning of a 
. = ar huilding, provided the Insured is therein . the “commencement of the fire or 
ment must occur in 4) the collay of outer walls of a ilding whil + Insured is therein 
order to receive prin or (5) the ex u steam boiler or (6) a ey tornado or (7) 
cipal sum amounts — Ming struck by lightning 
specified ? FLECTIVE INDEMNITIES—For certain fractures, amputa 1 disloca 
. ; ° per hedule, i ire may ¢ withi 0 ay 4 amou 
6 Will weekly in- n in lieu of Weekly 1 moity 
demnity be paid in ad ; 
liti > 1 SURGICAL enkvene If surgical operatio im hedule — beee 
dition to principa sum iry withir lays, Company will pay ame pe if wh operat 
imounts. specified, addition to other lemnity. 
from date of accident SURGEON’S FEES—A not exceeding the Weekly Indemnity will be paid for 
to date of loss, (1) tgical treatment within 90 days for non-disabling iri 
whether disability be WOSPITAL INDEMNITY —If  injur e confinement in hospital withi 
total or partial: or (2) x tt onal indemnity of SO per cent of the Weekly Indemnit 
in case of total dis 
bilit hh : , NURSE'S FEES If " necessitate attendance by a graduate nurse witl 
ibility Only; or (oe) im i fr e n lent “adilit jienal indemnity of 50 per cent of ti 
neither case Weekly Setanta not exeeeding 20 consecutive weeks, provided no clain 
7. Duration of inivde for Hospital Indemnity 
weekl indemnit al IDENTIFICATION—Compar will defray expense necessary to transmi forma 
y - ’ y 1 to friends or pl insured in their care within sum of $100. 
lowed for both total 
disability and partial LIMITATIONS— Le or partly by ptomaines, bacterial infections (excey 
prog jor ict shall occur simultaneou with and = through ‘ 
disability, and the cal cat or \ oo tr ear cher heel of Ge er sciaiiie 
imount ot partial t wered, exe it in event of disability w to hernia 
8. Must disability . adie ’ < cma 3 
commence from date 
ot accident or is some period of time | work; or (4) any duty of his occupa- 
? 5 = - « 
illowed tion; or (5) any duty of any occupation? 
* * + » 





%. Does double benefits clause specify 


(1) a public conveyance (except aerial 
conveyances), provided by a common 
arrier for passenger service; or (2) rail 
ay trains, street cars and steam boats; 
r (3) railway trains and street cars 
only? May the passenger be “in or on” 
cars including platform, steps, and run 
ning board or must he be within cars, 
etc.; and must car be burned, derailed or | 


wrecked? Does it specify the collapse 
of a building, or the outer walls of a 
building? Must it be a completed build 
Must insured be within a burning 


ne 


The 


from seven cities—Hamilton, 


Ottawa, Quebec, Toronto, Vancouver 
and Winnipeg. All show increases in 
sales for 1924 as compared to 1923 both 


for the month of April and the first four 
month For the four months period 
Hamilton reports the highest gain, 61 


percent; Ottawa the lowest, 11 percent 


| ° 
| tion 


Bureau’s survey includes reports | 
Montreal, | 


the 


| 


| 


* 


17. Does permanent disability clause, 
it any, specity (1) loss of sight of eyes, 
use hands or teet by dis 
ease; or (2) eves by disease and other 
members by paralysis? How many 
weeks indemnity or cash equivalent al 
lowed? 

18. Will doctor’s bill for non-disabling 
illness be allowed? 

19. Does identification clause cover 
injury; or (2) injury or illness? 

20. What are the limitations in addi 
to those which are common to all 


companies? 


or loss of ot 


(1) 


To Cover Wide Range 


In the cases of some companies 
many as 12 or 15 policies will be shown 


as 


in the new book. 
An actual page from the book is 
shown herewith. The policy treated is 


“Paramount Accident Policy” of the 
\ctna Life Accident and health men 
have long felt the need of a practical 
pocket compendium on the various poli- 


PENN MUTUAL RALLY 
AGENTS IN ANNUAL MEETING 


Have Strong Program for Sessions at 
White Sulphur Springs This 


Week 
WHITE SULPHUR SPRINGS, W. 
VA., May 27.—The Penn Mutual 


Agency Association is this week hold- 
}ing its annual meeting at White Sul- 
phur Springs. This is the first of the 


Penn Mutual’s conventions for the year, 
and its attendants will be general agents 
| chiefly. 

A dozen members of the home office 
staff, headed by President William A. 
Law and Vice-President William H. 
Kingsley, are in attendance, and are 
contributors of addresses and papers 
Among the field men who are having a 
part in the program are J. Elliott Hall, 
of the Hall & McNamara agency, New 
York, speaking on Salesmanship;” 
John E. Murray, general agent at 
Cleveland, whose subject “Agency 
Organization;” Seth B. Thompson, gen- 
eral agent at Portland, Oregon, describ- 
ing “The Urge of the Penn;” William 
Ia Amos, home office agency, discus- 
“Business Insurance;” John Byrne, 
agency, describing “How to 
Most of our New Contracts;” 
Grant, general agent at Seat- 
tle, felling of “The Asset of Business 
Kept in Force;” E. G. Branch, of 
Branch & Powell, general agents at 
Montgomery, dealing with the “Medi- 
cal Department.” 

A sales demonstration, with Vice- 
President William H. Kingsley as the 
agent and Ralph Humphreys, assistant 
to the vice president, the prospect, to- 
gether with a group of five minute talks, 
made by the younger men, are an in- 
teresting feature of the program; and a 
quiz box will yield profitable informa- 
tion and discussion. The attendance 
the largest of any the forty 
annual meetings of the association. 


1S 


sing 
Cleveland 
Make the 
Joseph F. 


o! -one 


ss 


Rules on Presumption of Death 


The Washington 
ruled that seven years 
presumption of death 
Fordyce vs. M. W. A. In the action 
brought for insurance it was shown 
| that the man was “ middle life with a 
and two children, both minors. He 
| was strongly candied to his family and 
| was respected in the community. His 
en were good. The court 
| 


supreme courf has 
absence raises 
in the case of 


W ife 


rules that jury determine whether or 


not he is dead. 


| ci s. The “Time Saver,” which has been 
| published for two years by the Capron 
|& Burnham Company of Boston, has 
| been considered by many to present the 
| information in the best available form 
| it was felt that the statistical 
the presentation 
the new form, 


However, 
lor tabular method made 
cumbersome, and 
j}which is believed to be superior to 
ithe old, was devised. Not only are 
|more policies for each company shown 
in the new book, which will be out 
|} shortly, but nearly twice as many com 
|panies are covered. At the same time 
the price the is reduced. 
Broad Publishing Business 

NATIONAL UNDERWRITER hopes to 
the premier publisher not only 
i for accident and health but for the gen- 
eral casualty and surety lines. It is al 
ready publishing two aoe a monthly 
educational papers, the Casualty Review. 
| exclusively for aiden and health, and 
the Casualty Insuror, for all lines of 
casualty exclusive of accident and health 
and for the surety and miscellaneous 
business. It has on its list a number ot 
hooks and: services especially for these 
j lines and will add others from time to 
i time. The “Time Saver” will sell at $2.50 
lper single copy and all accident and 
health brokers and solicitors who have 
not yet purchased their copy will do 
| well to order once 


too 


ot book 


TH! 


| become 


‘ 
al 
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Tells Value of Mails 
In Soliciting Business 


; e~ value of intelligent use of the 
mails in developing business and 
svstematizing the solicitation work of an 
agency force is discussed by William 
. \\. Rice, Chicago broker, in an article 

“Letters That Aroused Our Torpid 
Prospects,” in the June issu 

, Mr. Rice said that in a large 
business direct mail methods are usually 
ell understood and employed as a 

ins of increasing sales at a reason- 


ible cost, but that this factor 1s very 


often overlooked in a smaller organiza 
| He said that he believed that it 
is of even greater importance in the 
aller office than in the larger, how 
ever, and cited the experience of his 
fice as a result Where the agency 
is only a few men out selling, it must 
provide the proper direction for their 
rk and see that their efforts count t 
the utmost in order that a sizable ag 
gregate proht may be made rhe best 
means of doing this is through an intel 


ligent use of the mails an 

reason the Rice agency has made the 

nail order campaign an important part 
its othce routine. 


Creates Worth-While Prospects 


Mr. Rice said that by the use of letter 
hey have changed their definition of a 
spect. They now consider a man a 
real prospect only when he has shown 
that he is interested in the proposition. 
rhe mails are used to create prospects 
i this class, and the agents in the office 
try to confine their personal selling to 
these real prospects who have expre ssed 
ich an interest as to respond by mail 
Mr. Rice said that an agent can prob 
1 





daily calls to 6. However, in the cast 
t the cold canvass, at least eight of the 

sspects would not be interested and 
the other four might or might not be 
live prospects. On a follow-up plan, all 
six are interested and two or three 

uld be closed each day instead of the 
me in the other case 


Uses Free Style 


In working up the letters to be sent 
Mr. Rice has departed from the 
paths usually suggested by the orthodox 
experts on direct mail campaigns and 
employs most of the recognized devices 


i 

t mail order selling It is usually 
stated that the insurance sales letter 
should be dignified before all else, but 


Mr. Rice has found that greater results 
n be obtained through the use of strik 

g letters, leaving the matter of dignity 
nd respect to the direct dealings with 
the prospects, rather than on the pre 
liminary mail approach. He does not use 
nything freakish, but does not permit 
stvle to be tied down by d gnity 
One point that is always made in this 
thee is in connection with the enclos 
res, no sales letter leaving the office 
without a return government post card 

’ 


his card always Carries a place ior the 
nature of the prospect, with some 
means of attracting the prospect's atte1 
to the dotted line, such as a highly 
colored arrow. There is a human in 
erest appeal in the signature and he 


is found cases where prospects have 
een interested and later sold merel 
' through the human weakness to sign the 
rd and send it in, although 1 


ested in the first place 


} 


Expect Licenses Soon 


Chicago life companies expect 

their licenses from the Illinois depart- 
t any day They are the Chicago 

e & Accident, which is being pro- 
ted by E. H. McConkey, and the 
ilders Mutual Life, promoted by | 

I . Rullman, who c ndu ts a lite im 
the 


rance general agency under 
raitsmen’s National Service Agency. 
is general agent for the Columbus 
Mutual Life. Both companies will start 


h $100,000 capital. 





wititads 


ably make 12 calls a day in cold canvass, | 
while the follow up on a mail campaign | 
‘ would probably reduce the number of | 
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The contact between the policyholder, the salesman and 
the Home Office of The Lincoln National Life Insurance Com- 
pany is strengthened by splendid service spirit on the part of its 
complete staff of Home Office employees and by all the speed 
that mechanical aid can give. 

Electricity opens the incoming letters in the mailing de- 
partment. It folds outgoing letters and seals and stamps the 
envelopes. 

Two sets of Hollerith machines keep the business records 
ofthe Company up to the minute so that agents can be apprised 
at once just where they stand. 

The cylinders of the multigraph machines, which turn out 
quick letters for the Home Office and fieldmen alike, are elec- 
trically driven. 

These are just a few of the “‘speeders” which aid the Lin- 
coln National Life ambition to link up in the closest possible 
way the policyholder, the salesman and the Home Office. 

This service spirit backed by the accuracy of these light- 
ning-fast machines helps all agents who 


(LINK UP wits THE”) LINCOLN 
The 


Lincoln National Life 
) Insurance Company 


‘*Its Name Indicates Its Character”’ 







Lincoln Life Building Fort Wayne, Ind. 


Now More Than $300,000,000 In Force 
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Commercial Life Insurance Co. 


IN THE HEART OF AMERICA 


Kansas City, Missouri 


The Commercial Life Insurance Com- 
pany, of Kansas City, Missouri, the 
Heart of America, has good territory 
open in Missouri, and will offer you 
a contract with Bank co-operation and 
a Field Superintendent to assist you 
in writing business. 


Attractive policy contracts. Our 
Child’s Endowment Bond, and our 
3 in 1 policies are winners. 


OFFICERS 


F. H. UEHLING, President W. K. BRAMWELL, Vice-President 
WILMER LYONS, Secretary-Treasurer 
DR. C. E. TOLLE, Medical Director 


Fifteen months insurance in force Dec. 31, ’23 
$1,739,000.00 


305 Reliance Building 


Kansas City, Missouri 

















POLICY LOANS CAUSE LAPSES 


Have You found a way to stop this waste? 
Our plan IS saving millions for many Companies and is the result of twenty- 
two years of careful research and experience. 


THE OTIS HANN COMPANY 
10 So. La Salle St. Chicago, Illinois 








ROBERT F. COMER, General Agent, Southern Peninsula, Michigan 


THE MIDLAND INSURANCE COMPANY 


OF ST. PAUL, MINN. 
Life Policies that Sell 


For Agency at 
FLINT, JACKSON, PONTIAC, PT. HURON, MICHIGAN 


Address 
Robert F. Comer, 802 Hammond Bldg., Detroit 








The Great Agricultural District 


of the United States is fast coming to the front. 


The Security Mutual Life has some splendid general agency 
opportunities for men of character, energy and initiative in Iowa, 
South Dakota, Kansas, Oklahoma, Wyoming—The “Bread Basket 
of the World.” 


Write to M. A. Hyde, Assistant Secretary, for information. 
The Security Mutual Life Insurance Company 
of 


Lincoln, Nebraska 














DEDICATE LABORATORY PLANS FOR BIG 





BEQUEST OF LATE PRESIDENT | WILL GO BACK TO 


John Rogers Hegeman Memorial 
Part of the Metropolitan’s Tuber- 


culosis Sanatorium 





John Rogers Hegeman 
orial, a research laboratory on Mt. 
McGregor, which has become a part of 


the Metropolitan’s Tuberculosis Sana- 
torium there, was dedicated on Thurs- 
day, May 22. Special cars from New 


York took a party of about fifty, includ- 


ing many oflicers of the company and 
distinguished physicians, to Mt. Mce- 
Gregor and from place in New Eng- 
land and cities and towns west there 
were other guests so that altogether 
the number was about two hundred. 


High Officials Attend 


Among those present were the Rev. 


Mem- | 


! 


| examination is required 


P. N. Waggett, a distinguished scientist | 


and clergyman from Oxford, England; 
Dr. M. J. Rosenua, of the Harvard 
Medical School; Dr. Thomas O. Ord- 


way, dean Albany Medical College; Dr. 


| plan was put into effect. 


W. D. Coolidge, Research Laboratory 
of the General Electric company; Dr. 
W. R. Whitney, Research Laboratory 
ot the General Electric; Dr. W. A. 
Bing, superintendent Montgomery 


R. Dimock, 
Saratoga county Tuber- 


County Sanatorium; Dr. A. 
superintendent 
culosis Hospital; Dr. C. W. 
Albany; Dr. Victor C. Jacobson, pathol- 
ogist Albany Medical College; Dr. 
Frank L. S. Reynolds, superintendent 
Pawling Sanatorium; Dr. Charles B. 
Small, health officer, Saratoga Springs; 
Dr. William E. Porter, medical director 
Mutual Life; Dr. Edwin H. Allen, med- 
ical director, John Hancock; Nelson B. 
Hadley, chief examiner of the state in- 
surance department; Hon. Francis R. 
Stoddard, superintendent of insurance 
of New York Dr. Thomas P. 
health officer, Syracuse, N. Y.; Dr. J. 
Allen Patton, medical director, Pruden- 
tian; Dr. F. L. Grosvenor, medical di- 
rector, Travelers; Dr. Mary P. 
surgeon general’s office, Washington, 
D. C.: Mr. Harold A. Ley, president 
Life Extension Institute; Dr. F. H. 
Brathwaite, Equitable; Hon. Job  E. 
Hedges, counsel, Association of Life 
Insurance Presidents; Dr. H. A. Pat- 
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MONTH 


ASSURED 





a | Travelers Agents Will Seek Policyhold- 


ers of Two Years’ Standing 
For New Business 


The Travelers during June will carry 
on for the third successive year a spe 
cial policyholders’ month which permits 
agents to go to policyholders that have 
taken out insurance within two years 
previous and write them for additional 
insurance up to the maximum of $10,000 
without a medical examination. The 
Travelers, however, sends out a 


ques- 


tion blank which the applicant must 
answer. If the answers are satisfactory 
the additional insurance will be issued 


The questions are searching and aim 
to bring the medical information up-to- 
date. If there is any doubt a medical 
The Travelers 
a large volume of extra business 
in June when this 
It stimulates 
the agents to revisit their more recent 
policyholders get in touch with them 
and furnish them this extra service 


wrote 
during 1922 and 1923 


00d Eee Lite Mound 


Eiting of 


Farmer, | 


Knight, | 


tison, supervisor, National Tuberculosis | 


Association; Dr. Marcus <A. Curry, 
superintendent, State Insane Asylum, 
Morris Plains, N. J.; Dr. W. H. Mor- 


riss, Dr. David R. Lyman, Wallingford, 
Conn., Sanatorium Mr. Alan Mills, 
state architect, New Jersey; Hon. Bur- 


dette G. Lewis, commissioner of insti- 
tutions and agencies, New Jersey: Dr. 
Edwin R. Baldwin of Saranac Lake; 


superintendent 
Dr. 
Director of 
and Re- 
State Health 


Dr. Edward J]. Rogers, 
State of Vermont Sanatorium; 
Augustus B. Wadsworth, 
the Division of Laboratories 
search of the New York 
Department 


Haley Fiske Presides 


President Fiske presided at the dedi 


cation ceremonies in the Auditorium. 
He briefly sketched the history of the 
new building. It is built and endowed 


through funds left as a bequest by the 


late president of the company, John 
Rogers Hegeman. “We even expect,” 
said Mr. Fiske, “that some discovery 


will be made in this laboratory that will 
be connected with the name of the do 
nor and will lasting benefit to 
future generations.” 


be of 





To Observe “Policyholders’ Month” 


The Guardian Life of New York ob 
serves its annual policyholders’ month 
in June. The value to the [ 
cultivating his policyholder through 
thoughtful service has been demon 
strated by the success of the company’s 
special service months in past years and 


agent ol 


policyholders’ month this year promises | 


to be the most successful on record. 


In New Home Office 
Building at Milwaukee 


Far “. 
i f 
( n ‘i iu Ss.) 
a [-t a ; z : ‘3 | 
ke ral a - J , 
P BS 1) ig 
== FF etl } 





known 


above, 
as the Old Line Life building, is located 
and 


The 10-story building 


at 137 Second street, Milwaukee, 

houses the home office department ot 
the Old Line Life of that city. The 
structure recently completed is one 0! 
the finest office buildings in the city, 


being so constructed that practically all 
of the office suites are furnished with an 
abundance of natural light. The offices 
of the insurance company occupy the 
ninth and tenth floors of the building, 
with provisons for downward extension 
of floor space should such a move be 
necessary at any time. Remainder ot 
the building is leased to other firms. 
Officers of the Old Line Life are Rupert 
F. Fry, president; F. X. Bodden and 7 
H. Rice, vice-presidents; John E. Reilly 
secretary-treasurer. 
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Huebner Compares Life 
Insurance to Call Bond 


EMBERS of the New York 


Underwriters’ Association 


Life 
received 


enthusiastically S. S. Huebner’s anal- 
ev of life insurance to a callable bond, 
ich the University Pennsylvania's 


otessor gave at the May meeting, that 


[ur NATIONAL UNDERWRITER asked Pro- 





essor Huebner tor a written statement 
the al alogy He courteously com 
hed th the lowing 
- npnasis § ] ¢ lace ( he 
lue ot | lite s ¢ trasted with 
ilue of mere p t re 
e hives ( s 
‘ ) its wre est eco! 
vears we I ve devel science 
oration finance’, which deals with 
capitalization of lands, buildings 
uipment, and good will But it is 
ly in recent years that ir thoughts 
ive turned to the incorporation ot 
unan life values, and lite insurance, 
is already indicated, turnishes the nly 
nown method of capitalizing the pr 
ing value of a life 
‘The analogy between life insurance 
d corporation hinance is complete 
1i¢ insurance 1S corporatio! finance 
pplied to human values From the 
oment the policy is issued ,an estate 


is been created, provided the 
older continues to pay his premiums 


Corporations frequently bonds 


policy- 


Issue 


the 


it are callable at the option ot 

rporation, or that provide for their 
yment at maturity through an accu- 
ulating sinking fund. Similarly, a life 


- 


1 
rik SINKINE 
bond, issued upon the lite ot the 


surance polcy Is a 





licyholder. It will be omptly 
Providence sees fit t < rOlICY 
Ider. In case there sl! ( t be l 
l, the bond will als e pi t 1g 
cumulati of its sit d 
< . or the reserve, s called 
‘ clic n ment of the | l S 
ihe v the ear oy « 
cit the li « s bee ] 1 
ret it e ce ( 
< t! | nN s t Ss 
ce olic 1 P P = éea¢ 
ri ‘ ‘ 
4 i 


National Life U. S. A. Appointments 





) ie ( il Iwell has , rr ; 
ervisor of the National Lit 
Ss. A. fe low with he rt 
les M es He will t 
R 1 fe ‘ S 
| | Iris} < ec ipp< S 
( ui Ss ( \ i ite 
i¢ s d ( — - Css ul 
1 ence having built 1 =") 000.000 
we vy in Minnes 
Mr. Caldwell was tormerly an agent 
the Mutual Benefit Life Later he 
ime field s vervisor tor the \meri- 
Nati il « (ralve ( and more re- 
tly w doing agen work tor the 
¥ 1 Fidelit Life of Kansas City. 
‘ir. Irish was rmerly supervisor of 
é Rehance Life ( M nnesota He 
sired t get in home oftice agency or- 
iniza 1 work 
Phoenix Mutual Leaders 
e Phoenix Mutual Lite announces 
following as the first ten premium 
lers among the managers W. W 
Wilhamson, Chi igo; \\ D Bowles, 


B. Morri 


sumimy\ 


Yes Moines; L. M. 
port, la > a ( 

B. Mapes, Kansas City; T. L. Land 
ess, Chattanoog 

rtown, N. Y.; Guy Fit 
r, Col.: A. A. Coleman, Norfolk, Va.: 
5B. FP Coleman, Nortolk, Va 
Field men leading are 
\Velch, New Haven: W. B. Stirdivant, 
Angeles; \ E Leach, Providence: 
. Ed. Carey, Philadelphia: G. M. Kim- 
erley, Baltimore; O. S. Rogers, New 
York: R. F. Moody, Charlotte, N. C.: 
Bb. R. Leavell, St. Louis: F. B. Miller, 
St. Louis: J. H. Kull, New York; C. R. 
Kansas City The first three 
gencies are New York, Interstate 
.Os Angeles 








Lewis S. 


LIFE 

Qualities That Make 
Life Agents a Success 
William S$ 


AS Y SECRETARY 
ASHBROOK of the Provider 


Mutual Life was asked about the “star” 


agent of his company tor the year 1923 
and just what his impressions were 
he qualities whic this in’s 
success He was tal a ( Viv 
ian Anders 1 and is 
summing up of Mr. Anderson's qual 
ities may well make young men enter 
ing the business of lite ins 
those who are vet nN the ! rn tive per- 
od ot thei ¢ ee s lite surance 
en, “marl d ges 
Mr. Ash! ; 

What in esses ¢ n s st ce 

ct th \l Ane s 5 rece i! 
ness His conver C \ 
this sugges ce He Ss \ 
ntelhgent ane s used this ] 
i7¢ c¢ I! ( Vv le ue t 

surance h ct ines lite ? 
surance sale smans Is t ot ts 
greatest effectiveness unless the force 
tul agent trains hims« ow om his 
prospect a ki vledg < re spect’s 
one purpose in lite which lite insurance 
will protect tron leieat in the event of 
the prospect's premature deat! 


Hespect 
Moreover, 


Prospects Thoughts 


when the forceful oe 
learns how his prospect thinks he must 
respect his thought ‘ prospect's 
purpose may be ditterent 
agent would purty st ere the agent 1 
the prospect's shoes e prospect 
have lett out in tant ctors | 
agent will bring et 
that the spect ¢ ers ‘ 
tully His torcetulness l er 
there But he will use s etulness 
iSsIs ‘ . I yt 
4 > ‘ he { 
“p 
oe ‘. 5 ‘ s 
He is s rt é 
pr c > 
A 
‘ 5 
i t ‘ i. + ‘ 
, 
S ‘ 
< F \ \ s suc 
‘ > is T¢ 
\ | lt r 
‘ ‘ oe < ‘ < ke< , 
to ¢ . 
wl s bes . 
prospect S 
Vhet n . $ git ( 
? T ~ ~ 
, 
New Chicago Agency 
HI l. Ha ls! 1 ( y S 
Writte a S4ol "0 c } he < 
ot |} 3 I ¢ c pres t the 
Chicag Fuel ( \ g S 
policvh ler's t 1¢ s ce to 
$750,000. Mr. Handelsman is operating 
i ene al iw ( unde the 
hirm ime ¢ Hen j H elsma « 
( id “ Ss €Xce I 1! ew 
bus ess Lhe « ce is less i car 
< | put $4,500,000 lit nsurance has 
ec writt s tne st t s ear 
The office now has 32 men working ou 
ot it ind there s als i bra omce 
at South Bend, | ir. Handelsman 
is the son ot J. Handelsman, prominent 
banker and theatrical man rhe gen 
eral agency tirm is Chicag and Cook 
County general age r the Mutual 
Life of Illinois, for both lite and acci 
dent business, state agent f the Fe« 
eral Casualty at Detroit, Cl ) 


eral agent tor the American 
of Galveston and agent 


Fires& Marine and the Integrity Mutual 


Casualty The office occupies nearly 

; =] - aa iat 
one-halt of an entire floor at 25 East 
Jackson boulevard C} ig 
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TEXAS 
AGENCIES OPEN 





RESOURCES 
Over One Million Dollars 


OUTSTANDING 
INSURANCE 
Over Twelve Million 
Dollars 


For Particulars Write 


The Western National Life 
Insurance Company 


| Box 2131 
Denver, Colorado 








During the 12 years we have been in business we 
* never contested a death claim nor have we ever lost 
loliar on 


December 3ist, 1923. 























H. A. HOPF & 
COMPANY | 


MANAGEMENT ENGINEERS 


Specializing in Advisory Work for 
Insurance Companies 


Standardization 
Modern Office Planning 


Equipment 
Personnel 


Organization 
Methods 


Main Office—40 Rector St., New York 
Western Office—327 S. La Salle St., Chicago | 
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HOME LIFE AGENTS ON Thursday of this week. The members 


8 THE NATIONA 





for this year of the company honor 
roll, that is those who wrote over $1,- 


WINNIPEG’S 
| HOLD MEETING IN NEW YORK | 000,000 last year, were invited to New 


New — First Class — Downtown and Leading Hotel eg » ware & y 
York by the company. The honor roll 


Che Marlborough ems ho satan Wedne 


Honor Roll Men Were Invited to the | day morning with the general agents. 
240 Rooms— 220 Baths— Sample Rooms 


. The joint session was a reception to 
Home Office and Held Their the officials of the company. A num- 
Within three minutes of all Insurance Offices and Agencies 
and Center of 


' 

| 

} - 

Conference ber of company officials addressed the 
| gathering. The two bodies split after 
| nd an. | the morning session and will get to- 
| NEW YORK, May 28.—The Home | gether again Thursday night at the 


Life Agency Association, which is an | banquet. 








Financial, Wholesale, Shopping and Theater District. ociat ; n ; ; 
independent organization of the general The Wednesday afternoon session 

R. H. Webb, Manager | agents of the Home Life of New York, | was devoted to discussion of general 

is meeting in this city Wednesday and |agency problems. It was an open meet- 

ing without any regular speakers or 





prepared addresses. Subjects discussed 
employ, train and keey 


|were how to 
MUTUAL LIFE OF ILLINOIS _ |" "= 
sion will be attended by Actuary Wm. 





HOME OFFICE J. Cameron, Associate Medical Director 

SPRINGFIELD, ILLINOIS Chester S. Whitney and Secretary Wil- 

An Old Line Legal Reserve Life Insurance Company liam S. Gaylord. Hoyt Gayle of Cleve- 

A Com an of Servi land, president of the association, pre 

p y ce sided at the first meeting while R. M. 

Service to Policy Holders Service to Agents Service to the Public Simmons, general agent in New York 
| City, who was in charge of the program 


Operates under the Famous ‘“‘Registration Act’ which requires the reserve on every policy issued to be deposited 


and held in Trust by the Insurance Department of the State of the convention, presided at the open 


discussion in the afternoon. J. Roys 


Live Up-to-Date Policies Ordinary Life Limited Payment and Endowments Robins of New York will be chairmat 
A few good openings for good live producers in Illinois. Correspondence Invited. of the Thurs de vy meeting Theedine ae. 
H. B. HILL, President N. H. WALT, Vice-Pres. and Agency Director JAS. FAIRLIE, Vice-Pres. and Actuary DR. J.R. NEAL, Sec. | akin i toe hs : pee will ~- & a 


to elect officers. 


| Policyholder Calls Life 


Insurance a Profession 


PPRAISAL of the life insuranc: 
business as a profession of the high- 
}est type was made by a policyholder 
Nathan Eckstein, president of a big 
wholesale grocery business in Seattle, 
| speaking before the recent northwest 
sales congress at Seattle of the life ur 
derwriters in the state. Mr. Eckstein’s 
comment was in part as follows: 
“Life insurance ought to be seriously 




















considered as a profession, not as 

business. When an insurance man goes 
| to a prospect and asks to insure his lite, 
the prospect if he is at all fair, must 
tell this insurance man his innermost 





the insurance man as much as any « 

| these other prot ional men, he cannot 

do business with him because the insut 

ance man, in order to know how muc! 

to recommend or what kind of insurance 

must know all about his prospect's 

financial affairs and his family affairs 

and he must have his confidence suff 

ciently so that he is willing to tell all 

insurance today is an absolute necessity. 

“A married man unprovided with it 

nsurance O surance is not treating his family fairl) 

e or squarely and whenever a married 

man is not buying insurance the insur 
ance man who prevented that placing 


has something on his conscience that he 
would not like to have. There is 


I N D I AN APOL I S nothing more pitiful than to see a mat 

° pass away leaving family unprovided for 
E sta b ] 18 h e d 1 s 9 9 | because an insurance man did not know 
enough about his business to induce tl 
man to take insurance.” 


HERBERT M. WOOLLEN Conlin Leaves Insurance Work 
PRESIDENT William H. ¢ onlin, special agent with 
the Clifford L. McMillen & Associates 
Home general agency of the Northwest- 
ern Mutual Life at Milwaukee and 
secretary of the Northwestern Mutual! 
Agents’ Association, has resigned his 
position with the McMillen agency, to 
enter another line of work He will 
continue as secretary of the agents’ 
| association, however, until after the ar 
nual convention in Milwaukee July 21- 





secret affairs. He must look upon 
insurance man as his minister or doctot 
or banker or lawver. If he cannot trust 





about his tamily affairs, even about 
the hidden skeleton in the closet Al 
examination by a doctor is a delicate 
thing | venture to say that mam 
men have refused to buy insurance, 


not because they did not need or 
want it, but because they did not want 
the insurance man to know all about his 
finances or his health Whenever an 
}insurance man puts himself in that 
position he is violating a trust becaus« 
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The Accumulation Policy 


THE ! 
UNITED STATES LIFE | pe! || is a combination of insurance 


INSURANCE COMPANY AYMOND W. STEVENS, JR.. of | that every agent should remember his || 424 Investment in a new sense. 
Glencoe, Ill, son of the president | personal responsibility to the business Specimen Rate 
. 1 ich he may save|| Age35...... $31.90 per $1000 


= In the City of New York : of the Illinois Life, is a high school boy 
Organized 1850 Non-Participating Policies On and a busy one He purchased an old ae - 

Over 70 Years of Service to Ford for $100 and is able to take it nanager and The continued payment of the 

Policyholders apart and put it together any time He rger one and rate creates increasing benefits 

each year. Asa seller it has no 

competition. Write us about it. 











‘ has revamped and revivified the flivver, 
Good territory for personal pro- _— plies : - 


4 repainted it and uses it in going to 
r direct contract. ws ' . 
ducers, under d. nt and from school His father, anxious 


= HOME OFFICE to have his son start on the ground floor A BUSINESS man wi — NATIONAL LIFE ASSOCIATION 


: in 1 “ Vas air aquy 
; 105-107 Fifth Avenue New York City || ©! life insurance, urged him during his : os Des Moines, lowa 
et- Easter vacation to use one day to do 





$125,000 in insurance, had 






































- ; , at ] hae } ] ‘ 
c some life insurance prospecting He | been « vinced that he needed an addi 
ed sent him out with his Ford among the | tonal $150,000, but postponed making 
ep farmers of Lake county His iather | ¢ appr atbon until he returned a 
>S- told him that he would give him 25 cents | # ‘TP Un this arte he Was convinced % 
m. . : for rv nrosnect that } nearthed and | DY a triend that he was alread carry 
h tor every pr pect that he unearthed am 
or The old line if later anv business were closed, he | ™& sufficient insurance, and that it 
s1. 7 7 , we would be foolish to tal o1 a ' . of the business written by some of our larger 
ul " jn would get $5 for each policy written oul to take out any more agencies is a direct result of the Fidelity lead 
. p nt finally su ’ 7 selling 
- Cedar Ra ids Life Raymond, IJr., would drive up to a I oe l val ucceeded in reselling service. Our agents interview interested pros - 
‘ | farmer’s house. engage the man in cor him by the following method pects people who have written the Head 
Mi. Insurance Com an | versation and ‘tell him that he was a “Mr. Brown, the difference between Office for information. 
rl Pp y pe re fing, a a Illinoi rs Th ~ . nd vour emploves is that vou Fidelity is a low-net-cost company operat - 
—~ c R F I 1} a M ! . n INOS — ite lat octan tient ulin Yt eee . . | ingin 40 states. Full level net premium re 
|} naturally ehcited the mans attention : . oe Or delegating respons serve basis. Over Quarter of a Billion in 
en of edar apids, a. | He told him that he was not writing lit You might save money by let force. Faithfully serving insurers since 1878 
vs | life insurance, but was simply pros ting ir stenographer go and doing TY 
I , ~ , pane After a while he would ask the | the work yourself. You might discharge FIDELI MUTUAL LIFE 
i Wants General Agents in | jarmer whether he would agree to see | Your chauffeur and do that work your- || INSURANCE COMPANY, PHILADELPHIA 
Id lowa, Minn., Neb., So. Dak ja representatives of the compan who | selt B it you wal t tl sv rk taken off Walter LeMar Talbot, President 
would talk to hin On the a that | your inds, j so vou keep « paving A few agency openings for the right men 
| young Stevens made the rounds he saw ese empl s s us what |! 
: farmer ' . 1 { t nsurance lo« ror u t shift ‘ i! 
A Good Chance for © farmers and secured 10 prospects ns — 
' His father promptly planked down | responsibilty t our tamily tothe imsur 
Reputable Men $2.50. In few days an agent started | ance compat you are merely del This ALLY 7 
n |on the rounds to see the ten men and | Sating your responsibility to your em 
out of n 








m he wrote two for insur ployes, and there is no reason why you GENER AGENCY 

| ance should bother t co ‘ re a qi 

E President Stevens states that if a than you \ rr pout mcreasing Our ‘Ss \ 
voung high school bov can secure 10 stenographer salar ever vear Re 

































































J 
ik 4 Babe <p ‘ } + sam ¢ the lif Seren this eur ce is fringe % "T 
€, | enenenes Se. San, 0 58 Se Oe ee eee ee nor ond Ser ee en eee 
: ier races an Presiden | ite money br done the werk voor |! BATTLE, CREEK 
‘ Stevens says “all you need to do to | selt.” 
: | write life insurance is to see peopk WHERE THE WORLDS BREAKFAST IS MADE 
| has bee 111\ s] I T HI} re 
vears Perhaps Id é good t \ | fF I perhaps, you are one of the few 
‘ h t ‘ I ~ : l Ys ver ] ‘ men a to fill h a big job as this 
g ( to [ S one. Battle Creek, M an, is world- 
i. t t | ( renowned for break foods, d 
s s ve nie tact and | 
I ™ t \ | t | i e pers il 
“i [ was , pe ; be of high 
said ( \ ( cs ¢ ure ‘ i y 
directar <« { . I 1 lar < ca 1 
© « a We \ . 1 ( pera- 
j sec be < ‘ eve 1 bu ess 
| < A ] re < ( T \ ] new 
é j eased «¢ ae ‘ Ii ica . al . pro- 
s s Vv ‘ \ W ! t $125,- 
ne te! ac ed to ¢ Si 1 - VO0,000 OT uratice 1} I c ind a 
° it all reassuring to t e \ believe ; &° ¢ = * vould greater ratio of assets t bailitae 
Stephen M. Babbit that conservative methods are best. One | find it extremely difficult to maintain the | ¢ ny other large company in 
President cesar panes tn gases oy ase rena , 2 ume fiels . | : 
al t uncommon and ‘ : ; ; ; = ae : Fie! . It u can quality, we will give you 
ed t mn Ss cas l lit = mic a lire with t! hon ce 
companies J ( believe i liberal first vear « re- 
q Wi s ‘ > . | ] mimi a fee 
. , il am right hn as ade nies . 8 an office allowa la 
Hutchinson, Kansas “This race for business via the high | |) ty emeag? ses | development al 
: COMMISSION FOULS SCCMS to be Ukely to H e convinced that he should 1 ; Let's see if you are the man we w unt ! 
Stull further tacilitate§ the placing ol! . 2 : - : Address "a c/o NATIONAL Un- 
some of the si! lle conipal mothe : sae - — SApene EF 
skids Take the case of q “oe . We also have an unusually 
these omall surplus oman : ‘ ; thie pecial contract for good 
| business im force, small s ving of ré hac ; + a ; te salesmen whose experience is lim- 
|} interest to poli holders cat be tou l : . ‘ ted ; 
HOME LIFE INSURANCE CO. {| iiic70i (3 eters cae oumy lowing is 
New York | etenmeer anes that are able to back w : tatement . 


ETHELBERT IDE LOW, President | their demands for business with commis-  ! ) no - MR. AGENT! 


The 64th’ Annual Report shows: iar 








nd that can be bought and which pro - 4 : ye : : _ 
/ Premiums received during the en -Renedilie Soactig edie type apenas ty he nd it xtret difficult to 1 Do vou care for Ol ALITY, not 
oh ameter S$ 7,686,855 ' USE » Sven & St ay ee Meal cack at ‘ae ‘ = dj SIZI Ao c nd Experience 
Payments to Po licyholders |} renew as 1s 1 deem ¢ ‘ ; ge, of , : ence, 
and their Beneficiaries in fam not defending suc! methods, ot ~— vn le Cost. a Splendid Record for 
Death Claims, Endowments, | om " age eae tS AER gg eo he ~ « — 
our in al aegree whatever, out i 5 {) ‘ 


RUE, GEE. secececsocse 5,871,544 : . TY . . 7 . 
Increase in Assets........ . 2,401,587 la condition that contronts us at | i & 1} nter tor I ‘ urging it 





Actual Mortality 56% of the }a theory and we must analyze it 1 we esenta r t } me ‘ ‘ 
amount expected | are to make our ovlans to meet suc! stanal men rather thar lecmen | e Agen HOME STATI 
Insurance in Force........... 247,373,218 +’ 9: ; j Fue ; mee a 7 1 eee ' .. 


Admitted Assets ............. 4,656,222 conditions c surance ilesma s ni stu ‘ 
—— | “No one fikes to be deemed a calamity | his work until he is in a position to ren- . I< 
FOR AGENCY APPLY TO | tne = a it cian a ae Ad > Gens | dae toll aad y he oe sage aye tao THE ST. LOUIS 
W. A. R. BRUEHL & SONS g2ane and grows. there n be a the case Every man has his own life MUTUAL LIFE 


| 
| cor 1es r 
General Managers [reer ——s oe Bs . , 

Central and Southern Ohio and } mid western revolt against sucl plans nsurance requirements, an succe OUR AGENTS AND POLICY HOLDERS 

Rooms 601.406 The Fourth Nat Bank | which may take the shape of a legisla- comes to the man who can discover and S! CK! WRITE THE HOME OFFICE 

Building ‘ tive investigation and we all know what meet those requirements for each pre ~< . San 
CINCINNATI, OHIO a bie fre a little blaze sometimes makes | pect. This is real salesmanship. The | = EEE 

seover W. | possible President Steve of the Ih lesman must create a desire tor his “Nearleather” FOLDERS make an 

General Manager for Northern Ohio nois Life rightly said in Tue Natioxat goods by showing the need, and then | Meal @le for the Gling of dally reports, 

229-233 Leader-News Building | . go Mcnggatlior : — and the | gend for description. National Under- 











CLEVELAND, OHIO UNDERWRITER some weeks ago that our VY pointing out how this particular pre writer, Insurance Exchange, Chicago, 1m. 











Lusiness was in the lap of the gods and. pect may be able to meet those needs ——————— ———— 
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This is No. 5 of a series of advertisements appearing in The National 
Underwriter. Watch for succeeding ones setting forth Michigan Mu- 
tual opportunities. 

















Michigan Mutual Life Building 


Dependability 


Dependability is one of the corner stones on 
which the success of the Michigan Mutual 
is builded. It is known as a company of Its 
word. Promises wisely made are wisely 
carried out. 


The Michigan Mutual has not been ambi- 
tious to become a large company at the 
expense of utmost safety, or efhcient manage- 
ment. It has endeavored to build soundly, 
. wisely. Its accomplishments are evidenced 
by the loyalty displayed by its agents. 


Michigan Mutual Life Ins. Co. 


J. J. MOONEY, President A. F. MOORE, Secretary 
GEO. B. McGILL, Supt. of Agencies 


Madison Ave. at John R. Street, Detroit 





| 
| 





of the 


Great Republic Life Insurance Company 
of California 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its wonder- 
ful selling features. If you are interested, write for copy of 
“Making Dreams of Your Children’s Future Come True,” and 
our attractive proposition to agents. 


E. L. BLACK, State Manager 
P. O. Box 299, 
Newport, Arkansas 


J. R. RAILEY, Manager 
Southwestern Department 
401-2 Mercantile Bank Bldg. 
Dallas, Texas 
W. H. SAVAGE, Vice President 
Los Angeles, California 
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JUMBO LINES SCARCE |SELECTS HIS AGENTS 


SOUTH NEEDS SMALL POLICY 


Eastern Offices, as Well as Local South- 
ern Companies, Find That Busi- 
ness More Profitable 


An article recently published in this 
paper reviewing at length the views ol 
a number ot officials of southern com 


panies on large policies caused consid 
erable comment. ‘The question naturally 
arose as whether or not the large com 
panies in the east are writing many pol 
ICIES the $100,000 class, particularly 
through their southern general 
Letters were addressed to a number ot 
general agents in various sections of the 
south who represent eastern companies 
Many ot these companies have a net re- 
tention on a single lite ranging trom 
$100,000 to $250,000, but it appears that 


ol 


agents. 


| none of them are particularly keen about 





/ DuUsINess ¢ 


| and 





|} taking on a large volume ot this class 


ot business. 


Low Persistency on Large Policies 


Viewing the matter from the com 
pany’s angle, the experience of most of 
that there is a very low 
persistency among the large policies 
Men who apply tor $100,000 policies are 
those who have often very suddenly ac 
quired riches. Their wealth more 
less insecure and disappears almost 
suddenly as it is acquired. They do not 
have the money to pay the renewal pre- 
niiums, nor does the protectio! 
continue to exXIst. 
lapse ratio is high 
Furthermore, there 
a higher rate of mortality among 
wlhcvholders. Disease 
induced by tast living as well as by 
pressure ot business inte 
iten borde 


nducive to heavy m 


tices has been 


Is oT 


as 


need tor 
Consequently — th 


is unquestionably 
this 
is super 
the 
suc h 


class ot ] 
} 
I 


rests 
rs on the specula 


which ts « 


Means More Work for Agents 


the part ot the agents it may b 
ud that at the very 
o evident that it nee 


that prospects tor larg 


outset ind this 
ds no elaboration 
pol les are i 


zed and 


soli 


4 
mediun 


aration ior 


as numecrous as 
small policies. Prey 
the large application requires more Cat 


there is a consequent loss of time 
more medical examunations 
When the papers are 
the home of there is 
delay, the large case calling 
careful scrutiny tor the 


3] eculative element 


Two or ire 
necessa’ry 
warded to ice 
further 
more 

ot the 


presence 

reterred to 

ibove 
Chen 


question ot 


issucd 
pre rpuin 


when the policv is the 
the I 


tly net 


hinancing 
rises more irequen 
to extend credit to the wealthy 
is to the man in moderate circumstances 
It the company will not accept a 
for the first premium, it 
the agent to take to the bank 
and discount it 1 to remit the 
net at the end of 60 davs li this note 1s 
not paid, of course, the agent lost 
his net premium and is forced to return 
the entire amount of the note to the 
bank. The rate of discount ts sometimes 
quite high. On the other hand, if the 
company accepts the note and it is not 
paid the agent is liable for 
time rate on the insurance from the 
in torce 


Policies 


It is essary 


than 


note 
is necessary tor 
the note 


order 


has 


short 


time 


the 
it was 


Small More Satisfactory 


One large producer summarizes the 
situation follows 

“My experience is limited to the Mu 
tual Benetit in the local territory, and 
we are writing just about the same vol 
ume of large policies as formerly. How 
ever, I believe that our lapse ratio ts 
larger on the large policies than on the 
small, and further believe that the small 
policies provide much more satistactory 
business in the long run than the larger 
policies. This is undoubtedly true after 
the business is put on the books. How 
ever, it is no more trouble to write 
large policy than it is to write a small 
As I it, the trouble in the 


as 


policy. see 


“EXPERIENCE TABLES” 


USE 


California Manager Tells of Systematic 
Plan for Agency Building, 
Based on Rules 





The use a seli-appointed “experj 
jence table” on the mortality of agents 
is given by a Pacific Coast manager as 
the only solution for the problem of 

ency building and the selection of a 
strong staff of feld men. A. S. Thebert 
of the Los Angeles north district of the 
Metropolitan Life addressed a cor ven- 
tion ot Pacitic Coast managers on this 

ubject elliing them of his methods 
used i uilding his own agency. Mr 





Chebert said that, tinding the haphazard 
method selection agents costly, 
he determined to draw up a set of rules 
! he called it, an “experience t 
ot agency mortality,” by which he 


ol ol 


able 
could 


or, as 


classify prospects tor the agency ranks, 
Mr. Thebert believes that in agency se 
lection, as in the selection of risks for 
lite imsurance policies, it does not pay 


to “fool with the exception.” He said 
that it is true that many exceptions will 
prove good, but for substantial progress 


ind continued suceess in the agency, 
the definite rule must be closely fol- 
lowed, 
“Experience Table” of Value 
Mr. Thebert has built up a strong or- 
ganization in his Pacific Coast territory, 
ised entirely on his theory of experi- 
ence tables. He has now definitely 
worked out a classification into which 
prospective agents must fall before 
hey cat ve accepted, He said, “The 
who interests me is the married 
betwee 27 and 35, who is em 
loved, who has a family, and who has 
1 ility He is the man who is 
rule and not the exception Fur- 
me only way to get thes 
mien to xo out and solicit for then 
\l Chebert has some very decided 
lidea to agency timber. He does not 
‘ e that a man who permits his wife 
tinue work after marriage will ever 
” a success in business and, regardless 
‘ her conditions, will immediately re 





ha prospect, He also rejects a 
ho comes to him unemployed 
He rejects the older men who are look- 
ing tor work, although he would readily 
accept such men if they are satisfied in 
t! present positions and it is neces- 
sary to sell them o1 the new propositior 

Goes Out After Agents 

My Chebet does not depend upon 

! owl eftlorts to build the igency 
torce, but has his entire agency torce 
sell th business as well as the pol 
cies He has all of his agents con 
s ! on the alert for other prospective 
ents and tells them to bring in any 
po sible candidates at inv time Three 
ot the best men in his agency have beet 
picked trom among policyholders who 
were canvassed | the agent and brought 
mto the office by the agent. Mr. The 
bert believes that this is one of the best 
s to tind successful agents and asks 

his men to constantly look for possible 
candidates among their prospects. He 
warns them, however, that he will not 
be interested in anyone ‘who has not 


n himself a success in selling some 


or commodity, 


south lies in the fact that so few of our 


big men have a reserve to fall back on 
when the decline in business comes, and 
it certainly ts a perplexing problem to 
keep a business in force without taking 


undue credit risks.” 

Chere w a striking concurrence o 
expressed by those to whom 
were addressed. The expres- 
out an assertion made in TH 
UNDERWRITER several weeks 
ago—that the real opportunity for the 
liie agents hes in the production of 
number of small and medium-sized polt- 
rather than in writing a few jumbo 


as f 
opinion 

miquiries 
sions bear 


NATIONAI 


cies, 


Hines 
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-NTS ALL DRINKERS LOOKED which covers the era of national prohi 


bition 


as | UPON WITH SUSPICION}. o, -rew o" | THE INDIANAPOLIS 


ee ee fr lical standpoint One 
‘ematic Officials of Lincoln Life Companies portant factor in Cotereeenng the wer | IFE INSUR A NCE CO 

7 talltv rate is the agent, rather than the 

Disposed to Class Them as medical examiner, since each agent nat . 


Poor Risks urally writes his intimate associates ee: R ‘ : 
first before he broadens his field of | Declares extra dividend for year beginning 





, pic igh i activity—and the previous occupation of ‘ c Qo? ° Ft. ° 
experi } ; > ~~ < 5 mo < 
sper MORE ABSTAINERS FOUND| the asent is a controlling facter in the || MNovember 15, 1923, in addition to its regular 
or a character of his risks. The company | dividend. 
em a ne has been writing a number of Italians 
; who confess to wine drinking 


fa Nebraska Mortality Record Continues 


vst | Gong, ue tes Teo Soon oe |, Mem Mmm Can You Beat It? 


— tamate Prohibition Effect aminer tor the Bankers Life, savs the 





nt , ; 
naan company’s records are not complete 
t 18 . " ’ 
. : : enough to make any deduction as to the 
Mir IXce 2B - 
t ‘ »¢ Medics : 13} 
Battin LINCOLN, NEB., May Medical effects ot prohibition upon company 


directors of Lincoln lite companies are] risks, and he believes it too early to Actual History of Policy No. 26 on the life of.......... 
rules scruth r applications with a great] say just what influen t is having on . ° ° ° 

es ruti rag | - ications W on : > gnc gene “eee e Ge ‘lity. The issued by the Indianapolis Life Insurance Company, 
ible leal ot added care since prohibitio SAS, WEEE atl “ ‘ eT STE 

ore men list them November 15th, 1905—Age 41. 


went into effect, with its accompani uo 
selves as total abstainers than before 


ment of indiscriminate sale of bootleg] Mr. Volstead became active. Another $10,000—ORDINARY LIFE—Premium $327.50 


juor. factor that interferes with anv conclu 
Dr. George H. Walker, chief medical | sion worth while is the existence of so Annual Net 
Vast a quantity of bootleg liquor, and Dividend Premium 
er esti oe aac paclilil ae the use of it by men and women who 1905 327.50 
says that in passing upon apphcaty - never betore consumed any considerable 1906 58.00 269. 50 
} goes on the theory that a man who amount 7. . 
& ‘eg yg — ek 1907 59.40 268.1 
its that he is a drinker 1s a poor Dr Mitchell said there was no doubt 1908 60.60 4 
risk, and acts accordingly It has been that alcohol is a curse but that per ' t 
sonally he was of the opinion that the 1909 66.20 261.30 
restrictive character o prohibition had 1910 67.00 260.50 
= vn now than before prohibition, Then | #@used_ an opposition to its enforc 1911 67.20 260.30 
‘peri it dik ONG en nn ae ee 1912 68.40 259.10 


records show that 1 


examiner for the Lincoln Liberty Life, 





lificult to obtair 


nd much more d 





g or- curate data as to the drinking habits of 


as possible to check up o1 f the prevalent public-di tent and ¢ 
< the preval« publhc-disconte ane ‘ 
which ments by inquiring ot neighbors and } oY -wsalsene eet “, Sete * paces j 1913 69.60 257.90 
riends and fellow workers, but that] uthor of the recent referendum taken | 1914 70.60 256.90 


“The can not be done now. Men who do] through the “Journal of the American | 1915 Regular Div. 71.60 187.70 
rried ‘ Irink are oe yay to admit im, the Medical Association” that resulted in Extra Div. 68.20 
em . ol uy of the situatiot ems that | 91 percent verdict that the ‘ nstimpe. | 

ao ant et Bago se: Firat, Cggete ors reese 1916 73.40 254.10 


0 18 . thaws 


| not destructive of human lif Phe 1917 77.00 250.50 
es . ee ee | records of the Bankers Life, the ol 1918 80.00 247.50 
‘ded an yaaa driver mas not con. | £32.08 the home companies, show pra 1919 327.50 
mr shend co entiation tonrily nqninet ties] Trane, ao change is the mortality eat 1920 74.00 253.50 
wife s a risk. It is different now 7 Daaiiadiagi rete: 7 1921 96.80 230.70 

who took a drink or two a dav No Joke for ae ied . 1922 100.50 227.00 
co anor poe Raglh-yorg Serge! 8 Dr. E. W. Rowe, chief medical « 1923 Regular Div. 104.30 202.34 


Mortality Showing Good 


re t f boli 1 or usel on ct ‘ the | Lii said that . 
oction ot carbotlic act or ruse ‘ ( 1 
; xtra Div. } 
= now, and as he buys mM quantities the vhole the company Der re E 20.86 
dou ances of his being a moderate drinker | lite ims ince te 1 time msufhcn tn 
a i greatly lessened draw at conclusions trom the data at 
idily . | : hase of | . j sadhite 
\W hile prohibition has not cen nm ana, ne TIsk mcurres mow 1 y DOS P | M t | 
d 1 . . , 1.1% | , , , 
: t long enough to make possible a sible alcoholics im to look pa ure y u ua 


vell-considered opinion as to its effects | ticularly for the andestine drinker 


7 on a Oe SNE Bee Oe ee ee ee ee eee | Low Initial Premiums 





ral deaths from alcoholic habits On | dangerous hquors peddled by bootleg 
on whole there has been some im-| gers, as well as the man who imbibes L A l Di id. d. 
ney rovement noted The company’s mor t socially He tinds that men who are arge nnua 1VI1 en s 
rece talitv last vear was 12 per cent, the thus addicted are inclined to joke about 
pol lowest in its history It was organized rohibition and the fact that thev drink J Ww N. t ( t 
, n 1919 in this wav, but that it is not rewarded oO e os 
is } e | the con pat 


ve Experience of Midwest | 

ny lr \ H Webb, cliet nedical cx d ue oy . e - " 

= Pag aid that he | 2% manufacture has caused Dr. Rowe to Opportunity for managers, with contracts direct 
| 
| 


looking very much closer at cer- 


ner for the Midwest, sa) nauire more carcfull than ever he Md 
<a nae eave contety then ever th with Home Office 


groups of applicants, particularly 


ne taxicab drivers, pool hall pr seer vost however, that not so much is drank as OHIO MICHIGAN ILLINOIS 


operators Of solt) drini parlors, |] ,_ ; en eee Pre sl lh. SE RE wee 
sks vhose potentialities as dispe sal ‘ : vs me “ul " — ntitéc 11 pe ddlix s going | Toledo Detroit Rockford 
—n ” pe. Rncse a i at ee drank se on this. situati could be eliminated. | Columbus Flint 
not 1 re detrimental to health because ot | dn cee _ . Rs syses =, 2 Ps ry Springfield 
not ts poisonous character suggests a close]. rick al Ghha alin fee 
me } k up on ail applicants Che num- | oink wage A es TEXAS MINNESOTA 
of total abstainers, as disclosed by | a ee See Rio Grande Valley Territory St. Paul 


records, is increasing } “We do not touch mat at all os e 7 ™ 
yur ’r. Webb has just made a m rtality | he savs he drinks.” said Dr. H. B. Mil Amarillo Minneapolis 
0 ’ t 1; cniee iam die Sianaeienis EI Paso 


‘ showing the company's expe 











n eT medi ‘ ecto 0 n ee 
l ce since 1916, which was a year be Mutual “We do not take ; man’s INDIANA 
to re prohibition went mito etiect "W word for it Wf} cave | doce not e 
, te se hike diedl a tein: A aoe, te . Evansville 
iw Traska, ane WSs «is oOses 1¢ 1 r drink if there s< ' reacot ‘ he eve T, 
ng fact that. with the influenza ep that he is Iving to us. and we can thinl erre Haute 
ic year of 1918 eliminated, there] we can tell pretty well if he Most Marion 
= has been a consta I rd = ten-| those lo drink, howe 
° cv, fewer deaths on the basis of the frank to sav «« Our experience } hat 
Tit 
a rican table of expectancy In 1918] the number of men who are letting | | ha 
ks picencatinomge te Boa gr rang. te alleges i i telah Ming Address 
: oe oe eee) eee Joe C.C 
1 ; ent In 1923 it was 22 percent.| of stuff that is ailable and the chief ran ° an y or oe . aperton 
bo the lowest in the histo the | pat tlega e ol President Agency Manager 
pat The mortahty has been les soaks and the fellows who think it 
© yea (CONTINUED ON PAGE 2s) 
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Successful Termination of an Interview 


proposition and will take a certain amount. 
the 


CLosincG the sale is the final step in the 


process, and of course it is important be- Sales are usually made by agent 


cause an interview is of no value unless suming that the prospect is ready to buy. 
the applicant’s signature is obtained, but Just before attempting to close, the benefits 
the importance is sometimes over-estimated. of insurance should be summarized in a 
If a poor approach is made, and an in- few sentences. The Missouri State Lirt 
terest and desire are not aroused, the close cffers the following as examples 

is not likely to be successful no matter “Write your name on that line and as 
how clever. It is the successful termina- you write it think that you are guarante¢ 
tion of a well-conducted interview. As ing that your family will be provided for 


soon as the prospect likes the idea that is as long as they live.” 


presented to him, an attempt should be “If you were examined every morning 
made to close. there would be one morning when the 
Too many ideas at once will frequently doctor would say, ‘You will never be able 


confuse him, and he will not buy what he to buy life insurance again.’ It may be 
does not understand clearly. As soon as_ that at the present time you would be un- 
the prospect begins to agree, an attempt able to buy life insurance. Before we go 
should be made to close. His approval any further into the proposition, suppose 
must be won point by point until the agent we send the doctor around to find out it 
can ask 1¢ likes the whole. If he does, you can get it.” 

the agent must take his consent for “IT want you to write your wife’s name 
granted, and close at once. here as beneficiary You know we attach 


One of the greatest distinctions between a photographic copy of this application to 


the good salesman and the poor one is the your policy. Whenever your wife looks 
ability of the good salesman to recognize at the policy she will see her name in your 
implied consent. Very few prospects will handwriting and appreciate more ‘than 


motive for 





come right out and say that they like the ever your buying this policy.’ 
Increase Inheritance Taxes 
One of the large life insurance pro- estate and state inheritance taxes 
ducers in commenting on the new fed Chere will be a bigger demand for the 
eral tax bill, which will increase federal more simple investments. Life insu 
inheritance taxes, said that regardless ance will still be the best part of an 
ot this increase peopl will still create estate a man can leave, because t 3s 
estates and there will be an ambition free from rules and regulations that ap 
ust as in the past to build a material ply to securities. It is the most liquid 
monument of this character. Life insur form of investment. There is no depre 
ance will be of greater service than ever ciation im it. It is paid at once and the 
in keeping estates intact. On account taxes ot different jurisdiction do not 
ot the increased inheritance taxes and apphy We beleve that more life sul 
the complications that ensue because of ance will be purchased than ever rt 
the different states’ laws governing i withstanding there ma be but littl 
heritances, bond salesmen will have to investment in life insurance, vet as at 
be income tax experts. A man in invest- estate creator it is ‘undoubtedly most 
ing money will want to know just how = satistactor torm that a4 man can ever 
his estate will be. affected | by tederal ‘ral tnd a 
* = = = = ¥ é 
eer oe a OT 
Standard Has Been Elevated 
I mand Oo lite msuran upo the service that can be renders 
f ‘ . a ry cl ‘ 1, oht > ¢ 
‘ \ ‘ F ced « dec val hye ‘ 
ere ( ] el ven ‘ ¢ P ettled 
the snl , those } d hee te , iWitie } o- ent p 
( 1 tM i t | ut 11 t byhiae 1 a ( ‘ \ ‘ le 
‘ e « ) ‘ \t that t | ! ! ite liv el 
( vere 1 te t cits cl ire ( C4 re 1 l 
‘ | ‘ ‘ i the 1 t thre t ‘ Tie tr a ‘ 
entire! differe ! tive ile ( lite Ils ince tead r 
t bee irred adevotl i tine ft othe line ‘ nl 
Y recruited the rat s ‘ to othe n t MISINESss 
the brightest ne t nit ind Selling Ite tm i ‘ : t | wort 
worme Che emp! isis | been shitted < best ettorts ( trat P 
b the life companic ind agents t will bring res 5 
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of the most 


Ralph S. Marx, one of the best known | popular of the press repre- 
life and accident and health brokers in| entatives and, while appreciating his 
San Francisco, who has been connected | advancement, his associates sincerely 
with the Travelers for more than 12] regret his leaving New York. ; 
ears, dropped dead while playing golt — 
on the Lincoln Park links in San Fran- James E. Dunne, who a few years ago 
cisco, last week. Mr. Marx, who was | retired from the “Insurance Field,” he 
37 years of age, was stricken while play- | then being its vice-president, to engage 
ing a match with Otto Zeus, assistant | !n the farm mortgage business with the 
manager of the Travelers at San Fran-| F. P. Collins Investment Co. of Okla- 
cisco. He was well known also as a} homa City has returned to the “Field” 
football expert and refereed many of | in the business department and is now 


trip in Pacific 
Dunne is one of 
advertising solici- 


making an extended 
Coast territory. Mr. 
the most successful 
tors in the country. 


coast during re- 
star on 
team. 


big matches on the 
vears. He was formerly a 
University of Pennsylvania 


the 
cent 
the 


vw. Cc. Upjohn has been appointed as- 


sistant manager of the Union Central| 3B, W. Chiswell, secretary of the Peo- 
Life in Chicago, succeeding H. S. Stand- | ples Mutual Benefit of Washington, 
ish, who becomes manager of the Sun! DP. C. is just recovering from an illness 
Life of Montreal in Chicago. Mr. Up- | which has kept him in. The hospital for 
john is well known in Chicago, having | the past Mrs. weeks Mr. Chiswell re- 
cervel as president of the Chicago Life | turned to his home last Thursday but 
Underwriters Association. He started | does not expect to get back to his of- 
with the Northwestern Mutual Life in | fice for about four weeks. 
Chicago 18 years ago. He became as- 
sistant general agent of the Penn Mu- _— 
tual Life, and then served as general Ss. W. Jameson, who was ftormerly 
agent of the Equitable Life of Iowa for | president of the United Life & Accident 
two years. He is a strong personal | of Concord, N. H., is now in Washing- 
producer. | ton, D. C., promoting a fire insurance 
_— | company to be operated in connection 


labor unions. All the directors 
men holding executive positions 


with 
will be 


Ww. cS. Ince has been elected assistant 
the Bankers Life of Des 


secretary of 


Moines. He is promoted from the posi- | in unions affiliated with the American 
tion of home office cashier, which he has | Federation of Labor. 
held for many vears. He is the ranking a 
veteran of the entire home office torce. “ur: i 
Kingsley Month” in the Penn Mu 


tual Life, a tribute to William H. Kings- 


Clarence A. Lay, general agent of the | ley, agency president, produced $36,000,- 


Guaranty Life, of Davenport, Ia., joined | 000 of written business, of which nearly 
the “hole-in-one” club at the Credit Is- | $22,000,000 was delivered during the 
land course, a municipal link, last week | time limit. and several other millions 
at the 12th hole Mr. Lay is the first | have since been paid for. It was the 
golfer to pull the classic shot on the largest production in any month in the 
Credit course this season. The hole is! history of the Penn Mutual, and was a 
a 112-vard shot striking testimony of the esteem in 


which the company’ s popular vice pre si- 





President N. } «i Snell ot the Midwest dent is held everywhere in the field. 
Life of Lineoln, Neb., has returned ———--- 
Irom a trip to the west coast, which Gi Ad 
also included a sea trip to Honolulu. | Banker ives vice 
While in California he made arrange if . 
ments tor the openmeg of a coast agency To Borrowers on aking 
at Los Angeles, on July 1. H. J. Lif ] 
Kirschstein, now superintendent = of fe insurance 
wents, will be in charge. Mr. and Mrs C. CARR, vice-president of th 
Kirschstein were given a big farewell W Second National Bank of T« 
reception in Lincoln the past week * ledo, has sent out a letter to 
om borrowing customers of _the bank os 
is a great tribute to life insurance 
M. - Palmer, One o the oe eral sched, ype re Nema to carry sufficient lit, 
avents ot the \etna Lite n Nebraska. "thin ance it least to meet all the ir ol li 
has just been elected vice president ot]. se a \I: ( lana savs in his letter 
Se ae a - — ™ littl il cid nt has just come to our 
nition of his manage nna at of a Camonion tte ntion which we -_ quite eure. is 
that resulted successfully in securing| CSSSTVNS OF Mniversal 1 — itl 
. P 9 (One ot our custo ers, a DoTrrowct? W 
ulequate funds tor the city schools, = , cinta ma ta anode 
hitherto circumscribed by a legislative? S000 caring capa’ eo oe 
1 1 rf th yas accidently killed I 
enactmet seat 1 of his papers developed the tact 
= it he carried no hit nsurance wl 
President R. R. Lounsbur ot the er and it devolved mpoe his wit 
boa ers Natio il Lite of Denver 1 ur . to t _ ; . . , ae obli gations 
ounces that Ray Blampied has been | t's Dank 1S Oe (CeRe ut rane oF 
torced te resign his official connectior rar ge obhigation, ana wes URncownr . 
with the cK } on account o 1] cared tor ut tin ral of this 
ealth He is to leave is soo! is \r } Cat = “% _ 
ossible tor an Oregor rancn Vv here not mn protect fam Je but 
can recuperate He has he ifflicted | tect 3 ) itions While 
vith s« ti During the 11 ne : t to o d most 
‘ Q° wh the « mmpan vas 1b . a ’ 1 ly t 
ness, Mr “Blampied produce over S670 ] ‘ i ng cas 
000 oft ew business. In Ja ’ ( i that t 
luced $130,000 irance compa vuld step au 
r debts uld 
P < 
videne their esteem for Young ‘ 
E. "Allison Jr. Associate editor of the “This not a rsonal letter to 
“Insurance Field” in New York City, nd at t! sal 1 we 
vho is. shortly te leave for Louisvi lle talk it s ] t t} merits 
o take up executive duties at the chief | cast It you hay not enough ins 
ott ‘ the publication, a number of | to protect ur obligations of all 1} 
nderwriters and insurance newspaper » earnestly suggest that t 
men gave a luncheon in his honor in nough , 
Ne York Tuesday, J. V. Barry. vice- | health to obtain it. We belie this 


nt of the Metropolitan Life, act ; wise bankin : muind advice rm 


taster. Mr. Allison is one ! it 
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LIFE AGENCY CHANGES | 





ROBERTS GOES TO PITTSBURGH 


Enters Partnership With Royal S. 
Goldsbury and Will Represent 
Northwestern Mutual 


George Paul Roberts otf Law & 
Roberts of Wheeling, W. Va., general 
igents of the Northwestern Mutual Life 
tor that state and tive counties in Ohio, 
has formed a partnership with Royal S. 
Goldsbury, general agent ot the com- 
pany at Pittsburgh under the firm name 
i Goldsbury & Roberts. Clyde O. Law 
will continue the Wheeling general 


agency under his own name. The men 
the Wheeling general agency will 
honor Mr. Roberts during June, by 


naking it “Roberts Month.” <At the 
innual gathering of the agents at the 
home office in Milwaukee in July, Mr. 
Roberts will be the guest of honor of 
Mr. Law and his associates at the} 
Hotel Martin. At the same time two 
other agents of the Wheeling ofhce who} 
have been promoted to the general 
agency ranks, Russell L. Law and Her 
bert L. Smith, will also be honor guests 
Che Wheeling general agency is one 
i the best offices of the comy iny It 
live and progressive in every way 


GETS VOLUNTEER STATE LIFE 


James B. Ross, Well Known General 
Agent in New Orleans, Has Opened 
a Life Department 


The Volunteer State Life announces 


the appointment of James B. Ross as | 
veneral agent for Louisiana 

Mr. Ross has probably the largest 
and strongest general agency tor fire 
and casualty lines in the South His 
ugency covers Louisiana and Mississippi, 
but for the time being he will only 
supervise Louisiana for the Volunteer 
State He has secured the services of 
capable life underwriter to manage 
the lite department of his agency, which 
is in line with his well defined prac- 
ce of svystematizing the various lines 
indled through his office 


Che Volunteer agency completes the 


circle in Mr Ross’ oftice he Is now 
equipped to offer insurance in all its 
| nches to his agents The acceptance 

Mr. Ross otra life veneer il agency 
msures the success of this new adjunct 


his already well established oftice 


James B. Harris 


ames Blair Harris « Dallas, Tex 
bee ap] nted ” neral igent at 
the Amicahb | \W 
I nprising P 
da 1 Ellis M Hart \ 
‘ ly connecter th ) 
u es | Lite 
¢ ter 1 
D is Nc Sul 
lv, ! da ld s 
\T CT Life \ T ‘ 
nk ent 
dallas \ 


J. M. McFarland 
M. McFarland |! 





Hamburger & Kaufman 


M. Hat 





The Real Test 


“How can I be assured of success?” 


That is the vital question which confronts any man 
when selecting a profession. Brilliancy, enthusiasm 
and earnest endeavor do not always bring success. 
The real test depends upon the foundation laid—the 
training a man receives for his life work. 


The Pan-American has directed a great deal of at- 
tention and study to this phase of its work with the 
idea of helping its agents attain immediate and 
permanent SUCCESS. 


Our Educational Course teaches the fundamentals of 
the business; 


Our Sales Planning Department, which secures pros- 
pects and arranges interviews, relieves uncertainty 
and insures prosperity; 


Our National Advertising Campaign is aiding ma- 
terially in organization building: 


And our years of experience, placed at the disposal 
of our agents, enable them to derive in a short time 
the benefit of knowledge which the average man 
would not acquire in a lifetime. 

We have a few general agency openings for men 
not at present attached. 


Address 


E. G. SIMMONS, Vice-President and General Manager 


PAN-AMERICAN LIFE INSURANCE CO. 


NEW ORLEANS, U. S. A. 


CRAWFORD H. ELLIS, President 
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The Greatest Combination of Lite Insurance B 















Good Service, Satisfaction and A bsonseci 
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es 


Last Twenty Years of Amegn 











COMBINED ASSENNI 



























Admitted Assets, Dec. 31,1923 - $31,332,690.00 ( 
Paid-up Capital, Dec. 31, 1923 - 1,262,500.00 S 
Insurance in force, Dec. 31, 19 ov 
THE SERVICE STRENGH OF TWO-IN-ONE 
With All of the Advantages of Two Companies Separately Retained -- 
(And we don’t mean, maybe!) 
* TWO COMPANIES DEDICATED TO THE SERVICE OF POLICYHOLDERS, MANAGH#Y 0! 












716 Locust Street, ST. LOUIS, MO. 


As above, or for information on jo 
JAS. F. EGAN, Superintendent of Agencies, Standard Life, or 











THE STANDARD LIFE INSURANCE CO. | 


Address J. R. PAISLEY Sid 
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RK IS STRENGTH” | 
bsokSecurity for Policyholders Insured in 
LIE INSURANCE CO. | 
LIFE INSURANCE CO. | 
- Bess and Service Strength Perfected During the 
menn Life Insurance History. 
SEND INSURANCE: h 
. | Cash Surplus, Dec. 31, 1923 - $1,524,943.00 | 





. | Surplus, as to Policyholders, Dec. 31,’23 - 2,797,443.00 | 
19over - $246,000,000.00 | 
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THE OPPORTUNITY OF A LIFE-TIME 


For Agents of worth-while class. If qualified, you may now represent one 
of the largest Life Insurance Institutions (Two-in-One), or either of them, 
located and doing business in the Mississippi Valley. Their lines of Policies 
and their ability to Serve are unexcelled—not equalled, indeed by any Life 
Insurance Institution native to the West or South. 
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NAGY OFFICIALS WHO LEAD IN PROGRESSIVE KNOWLEDGE OF THEIR BUSINESS 


' THE INTERNATIONAL LIFE INSURANCE CO. 


International Life Building, ST. LOUIS, MO. 
LEYesident (Either Company) 








n you~nal Agency opportunity, address 


W.S. GRANTGES, Superintendent of Agencies, International Life. 
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The Price is $2.25. 
There is a large size at $3.15. 





The Systeman 
Security Holder 


A highclass leather container for 
policies of all kinds, bonds, and 
other valuable papers. 

It gives your client a service. 

It gives you a record of his 
insurance, dates of maturities, 
expiration of terms, dates when 
policies are full paid. 

You cannot use them without 
making money through their use, 
as a trial will demonstrate. 


Liberal quantity discounts. 


Send me the attached slip and look over the Holder. 


E. L. KAUFMAN 


Room 965 
209 So. La Salle St. 
Chicago,‘ Ill. 


I would like to examine a Systeman 

j Security Holder. If I decide to keep it 
I will remit $2.25 within ten days. If 

! not, I will return the holder. 

' 

| Name 

1 

' Address 














Provident Mutual 


Life Insurance Company 
of Philadelphia 


Over forty per 


PENNSYLVANIA 


FOUNDED 1865 


cent of the new business 


of the Provident Mutual is upon the lives 


of old policyholders who not only evi- 


dence their satisfaction by insuring their 


own lives, but by recommending the 


Company to their friends. 


Especially valuable to the agents of the 


Provident Mutual is the active good will 


of those whose Old Age Endowments 


have matured. 
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to entering field work. Vice President 


also announce the appointment of C. S. 
Ralph K. Hubbard of New York City, 


McMartin of Twin Falls, Ida., as gen- 


eral agent in Arizona, to succeed Th.! who is manager of the eastern division, 
von Rolf, who resigned because of ill | is also attending the school in order t 
health. acquaint himself with the company’s 
—_—_—— practice } 
Perry G. Fuller ——— 
The John Hancock Mutual Life, Frank E. Ford 


Frank E. Ford, for many years gen- 
eral agent of the life and accident de- 
partments of the Travelers in St. Paul, 
has decided to retire, in accordance with 
a plan which he has cherished for some 
time, and at his own request the com- 
pany has discontinued his general 
agency. Mr. Ford has represented the 
Travelers at St. Paul since 1890. In 
1892 he was made state agent for Minn- 
esota, North and South Dakota and 
ever since that time has been recognized 
as one of the leading field representa- 
tives of the company and one of its 
strongest personal producers. 


which was licensed by the Oregon in- 
surance department this week, has ap- 
pointed Perry G. Fuller ag _ general 
agent, with offices in Portland. Mr. 
Fuller was formerly agency supervisor 
at Albany and has been in the service | 
of the company for 20 years. 


E. w. Selvage 


E. W. Selvage has been appointed 
general agent of the Connecticut Mutual 
Life in Buffalo, succeeding Clinton 
Davidson, resigned. Mr. Selvage has 
been with the Buffalo office of the Con- 
necticut for 10 years and his promotion 
is a recognition ot the faithful work 
he has done for the company. 


E. M. Knight 


R. L. Allen 
Allen has been appointed super- 
r the Waco territory for the 
Southland Life, making his headquarters 


mae 


Visor ol 


E. M. Knight, for a number of years Waco. T 
with the Central States Life in Ne-!| ** aco, Lex 
braska, has returned from California to aga 
re-enter the business in Lincoln, this H. J. Smith 
time taking charge of the field work H. J. Smith, who was formerly asso- 


Farmers National Life i 
the Lafayett« Ind office with I L 
Hessner, has gone to Oklahoma City to 


for the Lincoln Liberty, which recently | ciated with tl 


changed to the general agency basis. 

Knight & Shipley ‘re age F in- | : 
ght & " le - te agents . _ ermanine that city. MH. 3. Pence. alse af 

coin for the entral States and when | Lafayette, himself with 

they went to the coast were given an} Mr. Smith in 

for the same company 


has associated 
Oklahoma 
agency 


, & 2 ll ; d = 
W. V. Woollen E. G. Randall and L utton 


. ; | E. G. Randall and L. E. Dutton, both 
W. V. Woollen has been appointed | of Des Moines. have been made district 
general agent of the Reliance Life at | managers of the Merchants Life of that 


Indianapolis with offices at 402 Fidelity | city. They have had several years of 
Trust building Mr. Woollen was] ¢*Perience in iife insurance 

tormerly superintendent of the Talge : nae a 

Mahogany Company and at one time | Life Agency Notes 

assistant manager of the Shotwell Pump! C. F. Grunkemeyer has purchased the 
& Tank Company. L. S. Shafer con- | loc#! agency of G. A, Butts at Beerwel 
: Sigs : . » for ai > 49° < Neb Mr .Grunkemeyer also has ik 
tinues as a supervisor for the Reliance | over the life agency of his brother, Her 


Life at Indianapolis. man Grunkemeyer 
—_— EK. R. Grisell has returned to the John 
Luther Uncapher Hancock Life forces at Indianapolis as a 
: ns ns : full tim producer He was traveling 
Luther Uncapher of Marion, O., cousin | auditor for the company for a while but 
of General Manager True Uncapher oi | im, 1925 went to Toledo with the Eq 


produ ° r 
the Indian- 


ock in 1916, 


i take the la. weete aver & 
[he w $3 


the Western Union Life, 


home office training course preparatory ! apolis office of the John Han 





EASTERN STATES ACTIVITIES 














GIVES A STRONG SALES TALK | PART-TIME ISSUE NOT RAISED 


E. A. Woods Speaks Before Pennsylva- | Little Interest in This Question in New 


nia Federation On Training York City, Being Mainly Small 
for Salesmanship Town Problem 
PITTSBURGH, PA., May 27.—Speal NEW YORK, May 2% Chere 
ing before the annual meeting of thr very little interest in the part time aget 
Per lvania Insurance Federation here | question among general agents in New 
last week, | \. Woods, general age York Ci Most of them do not emplo 
or the Equitable Life « New York i part time agent is e term is usual 
Pittsburgh, decried the idea that sales mnie t cat ll of them have s 
men are be i! expresst his ‘ 111 s Cs \ | ar ¢ eral wur ct br 
that salesmanship « Ie tanel nd ’ eV ) the better ven il age M 
there ¢ now i < s provid en n s chi ing 
trainine He uid 1 t ll are CeIVE s ila wages some er 
le ) even ¢ ( ore ‘ lo 
ho ells | ervice t ( t! : : 
. a Is Small City Question 
s M We | ( peat a ( 
| school l S| 1 s aller it \ een 
| journal this in Ne \ ( har 
’ ] . r 
les . ug! H ha 
| : 
} « ’ | 
| ] tl suall ( \ ‘ 
the . rever in t 
let ‘ ce Mr ‘ 
Wi e« he hens ( It P ) 
’ ' \ll 
; il ind ( : ‘ ‘ = 
] 1 ‘ 
At the cl lera ‘ 
a lecide t! he 19 é 
i vill held Bethlehes ; 
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sident vill not enable him to obtain an agency | and _representativ 3 from the second 
City, ith many of the companies congressional district 4 . . aaa 
ler to i agpatone , Insure Ohio University Seniors 
any’s Maryland May Have New Commissioner ns aiasiial clini at iii Mey. Shek. 
Carville D. Benson of Baltimore | versity has chosen an insurance fund 
unty will be the next commissioner of , as its memorial. Each of the seniors to 
surance of Maryland if rumors that | be graduated will pay $3 to the fund and 
ven- Commissioner Harvey L. Cooper in- | the total is to insure the lives of six 
it de- tends to resign are correct members of the class with paid up in HEN 
Paul, Recently Mr. Cooper was reappointed | surance policies payable to the universit) 
> with r another term, but is said to have in- | in 30 vears, or before if any of those 
some timated he will resign before long. Mr. | insured should die Che money when ; s 
com- Cooper’s friends say he -_ head an it is all paid in will be used to provide you will be proud of the business you have 
-neral nsurance company. Mr. Benson has | scholarships to ‘n and women wh : . . 
+: nen semper, Mr. Bonen Ses elatetys Sx, ae ant women placed with the Midland Mutual Life be- 
rend ia! 7 cause its first consideration is given to a 
inn- ‘ ‘ 
square deal for its policyholders. 
and 
— IN THE MISSISSIPPI VALLEY 
7 i ——$—$— = No successful General Agent has ever 


left the Midland which is proof positive 
that its agency force is contented and 
prosperous. 


LEADERS IN NEBRASKA GIVEN NEW YORK LIFE MEN MEET 


Life Companies That Wrote More Than Central Department Honors Vice Presi- 
uper- $2,000,000 of New Business in dent Walker Buckner in Campaign 


State Last Year Wind-Up at Chicago ' 
For a General Agency contract in In- 
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In a recent issue giving the ten lead Well over 400 New York Life agents diana, Michigan or Pennsylvania, write 
- among the legal reserve hte con gathered in Chicagy ast week tor 
77.7 intes as to new business written mn Danquet 1 nono. ol Vice l’re sident the Agency Department at the Home 
i , Nebraska last vear there were some Walker Buckner of the New York Liie, office. 
I L. Issions The companies writing | Closing the special production campaign 
tv to ver $2,000,000 of new business in 1923, | that " eC carried i honor ot 
80 of <cluding group and industrial are as Mr. Buckner here was a short ses- ° 
with lows: sion of the central department $200,000 e id and 
New clubs, but the greater part of the meet . 
business In fores ing Was given over to an informal dis Mutual | ife 
on \etna Life $3,202,282 $13,708,557 cussion ot business, both by the home 
both Bankers, Neb 6,662,188 56,045,588 | office representatives and the men in the I ( 
sauhes Bankers Res., Neb... 2,815,56% 1.953.633 | Held Vice President Buckner was pre nsurance Oo. 
: ‘ itral States, Mo. 2,494,900 5.805.516 : , , : 7 : : 
nat + * } . > = q? 7 e sent and spoke otf the compa! s strong 
. qu ib N y 5.723.097 "8.361 re } | x 
of Equity, Nebr 2'558.750 1094-250 | financial condition, referring particular ‘Its Performances Exceed 
ne a ~ eee 3,029,026 *-- ey tt to the closing out of the foreign Its Promises’’ 
| “ st . c J . ] } " ly ler , 7 } ' ¥ 
id Lin Neb... R09 14.050.819 Roh, which ne ad directl « ire 
insurance, lowa 2.051.014 1.648.763 Xobert | Whitney, inspector ot agen . 
l the § ravelers =: 133.3 ' 13,909,791 cies of the central department, wit! Columbus, Ohio 
nion Central 218.218 : 1.038 1 ii eon A + : its ee : 
“ letropolitan 4,020.45 8.84 81 eg ee $3 Cl cago resided Ove 
H lutual Benefit 2,125.18 18,495. 660 the meeting. }. J. Parke ie s 1 
I il Lif ’ nN. o Ley 890) ‘213.094 sellor at Cleveland I t \ Se 
rk sife r4e ” H.Sa0 ly or ller 
] “ hwem ; Mut $846.7 ™4 arews agen ‘ sello i ( ” 
as a Northwestern Nat! & 550 24 10 were he eT i Ca — — _ — ——$—— 
one ‘rudential ” 632.1 ; os 158 Cree « Ml Re I s chairn il rie 
sao ” a Mut., Neb. 2,302,000 peSS CSUU board ot the Continental & Commercial 
lucer lhere was one assessment company | Bank of Chicag da direc 
1916. that wrote over $2,000,000 in the state New Y« Lite is s speake 
wing the Guarantee Fund Lite ot elerring | inking S | 
¥ , eon > are e middk j 
{) ina, ts new USINESS 1 gw >. . . 
ow and its msurance i rce S&S O74 \t s w 
) oduc Cal w ere I ( 
SVs O00 000 la iced \l 
Boosts Insurance Savings Plan saasieandiaal i e the Cer 
SED | Partment. 
Strong commendation ot the plan « il Bra ( s 
h $410.50 | 
os d hie suramne $10,000 pe 
New s given betore Neb t i Ml ‘ . er ‘ : 
. ( g 
gue of Savings & L. \ss s . 
in ( I 
©. Wilhelh tO N s ’ 
~ | ) | t - 
went of e Ne este Na wit ( 
‘ Lite He 1 tl ( the } ’ x 
gel i twe d es \1 vy ’ , \ 
New iking 1 it . But > ( 
iplo ra ] luture lie s vents W ] 1 Tor SH. HOO N T ) 2 
a . “¢ ie a Mir. Manche : Non-Cancellable 
COTTE udme ane oal i cial ns < . & 
eee “—— ¢ F . Iall< rit < ° *¥e 
ee ise they lost in commissions, declat “ Disability Insurance 
rs, they lost play nage isability C 
< t be a crin iv st society tor = 
< te env s 
fe said that the statistics sl that Hintzpeter Milwaukee Speaker 


end of 15 years ") pers ee ae “om It is permanent business, 
gr tee at 62 Re Cee oe oe ee oe renewing even better than 
ee ee ee m | 7. | Lite Insurance. 


Address 


et SERVICE DEPARTMENT 


910 South Michigan Avenue 
Bankers’ Life Insurance Move 
Sansa | or Life’s Wiscc 1 Meeting , 
e convent | ze for full details 
sneha 910 South Michigan Avenue 
Chicago, Illinois 
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NORTHERN STATES LIFE 


INSURANCE COMPANY 


Minneapolis, Minn. 





F. W. DALTON, President 





Write Home Office 
Exceptional Contracts. | Some Choice Territory 








HOME LIFE INSURANCE COMPANY 
OF AMERICA 


Incorporated 1899 
PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 months 


next birthday to 60 years. ? 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed by State 


Endorsement. (00D CONTRACTS I'OR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas’ 





the dedication of the new home office 
building of the company at Kansas City, 
Aug. 1, on the occasion of the 20th 
anniversary of J. B. Reynolds as presi- 
dent of the company. 





Chicago Agency Has Perfect Score 


Crawford & Crawford, general agents | 
Chicago for the Equitable Life of lowa, | 


have had a perfect score for the first 
four months of the vear, 


been secured, as well as the percent 
produced by the old agents, and there- 


fore the total allotment to the first of 


May has been reached and passed. A} 


letter from the home office, congratu- 
lating the agency on this record, stated 
that at the close of April there were 
16 general agencies having such a per- 
fect score. Others have 
full allotment, but failed either on the 
production of new or old agency allot- 
ments. 


To Extend Loans in Dakota 
The Equitable Life of New York has 
just put into effect its home purchase 
plan, which enables owners of homes 


and prospective home owners to bor- | 


row money at a very low rate of inter- 
est in connection with life insurance 
plan, in North Dakota, and is making 
such contracts through both the Fargo 
and Grand Forks offices. 
Manager Dunn of the 
loan department, who is in the state 
completing the arrangements for put- 
ting the new plant into operation, ex- 


Equitable’s 


pressed great faith in North Dakota. 
He said that the Equitable has $140,- 
000,000 loaned on real estate, much of 


it in the northwest states, with many 


in that the} 
percent of allotment to new agents has | 


secured the 
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| - ° 

| loans on North Dakota farm lands, and 
| has yet to take back its first western 
tract of land. 


North Dakota Decisions 


In recent decisions of the suprenik 
court of North Dakota, where the de 
cedent had certain life insurance policies 
| which provided that upon his death the 
| proceecs should be payable to his es 
| tate, and where such decedent in a will 
directed that the proceeds of such life 
| insurance policies should be placed in < 
trust fund to be handled and distributed 
by a trustee to the heirs at law, pursuant 
to the terms of his will, it is held thar 
} a policy of life insurance made pavable 
| to the estate of decedent is deemed to 
have been made payable to his heirs, 
and that consequently the heirs take 
| proceeds thereof by contract and not by 
descent. That the proceeds of such life 
insurance policy were payable to the 
heirs at law of the deceased without he 
| ing subject to the terms of the will 

In another decision, it is held that the 
father is not an heir when the intestate 
who carried an insurance policy in the 
sum of $2,000 pavable to his estate left 
a surviving widow but no lineal des- 
cendant and the gross value of the 
estate did not execeed the sum of $4,500 








Mississippi Valley Notes 


Chicago general agent 


the Pacifi Mutual Life, is back at his 
desk after an absence of several weeks 
during which he visited the home offic: 
in Los Angeles and the San Francis 


general ageney of the company 
Wells, well known life insur 
Boonville, Ind., 





George T 


| ance agent at represent 
j ing the American Central Life. suffere: 
; a stroke of apoplexy at his office a few 


io ago and has been in a serious cor 
dition ever 


since 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
WINTHROP M. CRANE, Jr., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing 

Has always rendered the highest grade of service to its policyholders. 

Has always extended reasonable assistance and encouragement to its representa- 
tives to develop and hold their business. 

Its policy contracts give to each individual insurer full protection, safe-guarding, 
at the same time, the interest of all policyholders. 

JOHN BARKER, Vice-President FREDERICK H. RHODES, Vice-President 




















A. MOORMAN & COMPANY 


ARCHITECTS ENGINEERS BUILDERS 


Financial and Insurance Buildings 
A Nation-wide Service 


Under Our Service: 

One organization is responsible for the entire opera- 
tion. 

The cost is determined before the final working plans 
are made. 

The construction period is usually about one-half the 
average time required. 

Finer workmanship is possible because of our special- 
ization upon monumental types of buildings. 


Sixth Floor, Chamber of Commerce Bldg. 


Saint Paul, Minnesota 
A pamphlet explaining the scope of our service sent upon request. 








Eureka Life Insurance Co. 
Of BALTIMORE, MD. 
Incerporated a Maryland, 1882 
Standard Ordinary and Industrial Policies 


J. N. WARFIBLD, Jr., Secretary-Treasurer 


. C. MAGINNIS, President 
Dr. J. H. IGLEHART, Medical Director 


. BARRY MAHOOL, Vice-President 




















IN THE SOUTH AND SCUTHWEST 








OFFICERS FOR NEW COMPANY 


State Reserve Life of Fort Worth 


Headed by Men of Wide 
Insurance Experience 


FORT WORTH, TEX., May 2% 
rhe othcers and directors of the newly 
organized State Reserve Life of Fort 
Worth, elected last week, are as follows: 
President, N. H. Lassiter; vice-presi- 
dent, E. E. Bewley: vice-president and 
superintendent of agents, F. E. McGon- 
agill; secretary, S. H. Weatherford; di- 
rectors, E. E. 
Wilhard Burton, S. H. Weatherford, 
R. E. Harding, H. B. Herd, F. E. Me- 
Gonagill, Van Zandt Jarvis, N. H. Las 
siter, L. P. Robertson, E. G. Rall, C. A 
Hickman, William Bryce, J. B. Laneri, 
Max K. Mayer, L. H. McKee, J. W. 
“pencer 

Officers Are Experienced 


Mr. Lassiter was president of the 
Fort Worth Liie tor about 15 years. 
Mr. Bewley, first vice-president, was a 
member of the executive committee of 
this same company for a number of 
vears Mr. McGonagill, who will su- 
pervise the agents, was at one time con 
nected with the Franklin Life in Texas, 
doing agency work, and 


was later with 
the Southwestern Life of Dallas, as 


agency director for west Texas for ten 
years. Since June, 1921, he has been 
superintendent of agents for the Fort 
Worth Life Mr. Weatherford, secre- 


tarv, was im the home othce of the 
Southwestern Life of Dallas for a num 
ber of vears, becoming connected with 
the Fort Worth Life in 1914, where he 
remained until the organization of the 
State Reserve Life 


No Organization Eapense 


was organized without 
expenses attendant upon or 
dollar paid in by the 
subscribers into the capital and 
surplus It proposes to build along 
lines, however, any 
underwriting principles — or 
ethods ot obtaining new 


The company 
the usual 
ganization, every 
rome 
Progressive avoiding 
unsound 
high pressure n 
business 


Bewley, K. M. Van Zandt, | 


| COMPANY IS NOW EXPANDING 


| Louisiana State Life Has Entered 
Alabama and Plans to Enter Other 
States Shortly 


| The Louisiana State Life of Shrev 
port, has recently received a permit 

enter Alabama, and will be represented 
there by J. W. Barnes of Mobile. This 
is the tourth state in which the company 
}is doing business. Texas, Arkansas, 
Alabama and Louisiana. It has outlined 
a program to enter several more states 
during the year. Its business has it 
|} creased over 100% during the vear so 
far which is indicative of its progress 


Two Republics in Good Shape 


Judge John M. Scott, Texas commis 
sicner of insurance, has returned to his 
office in Austin after a visit to El Paso 
where he investigated the affairs of the 
two Republics Life and reports the con 
pany in better condition than for some 
time. Ile savs it is strong and in fine 
shape. Following a_ bank failure 
El Paso it was reported that the com 
pany had a large sum in the bank 
This proved entirely erroneous, as less 


than $5,000 of its funds were in the 
bank and that amount was protected 
Judge Scott savs the company suffered 
no loss and that it is doing splendidh 


Home Life Reports Progress 


The Home Life of Little Rock re 
ports that it is rapidly approaching 
the goal set early in the year, whicl 
will make a record production for the 


he last weeks’ report shows 
above $21,0000,000 


Company 
torce 
$2,000,000 since the first of the 


| business 


ain «ot 

vear, which indicates that by Juh 
the compan will show an increase 
$3,000,000 If the agency force keeps 


up the pace, the business for the vea 
will show a gain of $6,000,000, bringing 
the total in torce to $25,000,000 Ir 
addition to the big 
the company is reporting eN 


increases m ne 


business 
‘i 


cellent rowress im conservation, 








Viim 
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ipse ratio setting a new record this | 


Shenandoah Life Buys Building 
ke, Va., | 


Anchor 


rhe Shenandoah Life of Roan 


as purchased the seven-story 


uilding in that city at a cost of $540,-| 
100 rhe present tenants will not be 
isturbed, it is announced, as the com- 
will tind ample room for its entire 
rganization in a section of the third 
floor which is at present unoccupied 
Che contract calls for the tormal trans 
r ot the property w ) days, and 
company will ove s new 
i ' > is soon i> i sit > 
« | ¢ An chor w i 
ge « 150 teet a eXte w ick 
OO teet. 18 one « largest 
It « tains bh ) < S 
é ies the spacious st s C 
ind second floors 
The Sher loal I e show 
se of 1923 assets of 32,019,089 
surplus above the legal reserve 
Si 02,44 Rapid strides ive een made 
uring the past year, and thy 
planning to enter several new states 


* near future 


Mutual Life Virginia Meeting 
The Richmond agency of the 
Lite of New York will hold its annual 
eld club convention June 10. Governor 
rinkle is scheduled to 
he addresses He is first 
the Shenandoah Life of 
vill doubtless have 
esting to say insurancewise. Clark Lind 


make one ot 
vice-president 
Roa “ke and 


| 
somethiny nter 


say, agent of the Mutual Life at 
harlottesville, Va.. who recently 1 
ed the life insurance course at the 
ittsburgh University ll ta ) 1 
indamental principles of insurance 
he rst week in June is been set 
as “Efford Week” in 1] of 

S. Efford of Farnl \ he 

rst president of the fiel ih Phe 
we s ive bee! asked t S500, 
000 in applications during s 
compliment to him, $5,000 S 


LIFE 


a minimum for each member ot 
| club 
Fraternal Defies Oklahoma Ban 
W. A. Frazer of Omaha, Neb., sover 
eign commander of the Woodmen 
the World, zz own his glove 
the ring, with the issuance « a circula 
‘ letter to all solicitors Okla a2 
vising them to continue their solicita 
tions, des} < ¢ oO " ( omn issione 
Re 1 ti the ite 1 ceas t pera 
in the s 1 Ne Issk s orde 
was S¢ ¢ ence sl g ft 
t had not « t ce ws « 
the state ( elle« ce 
In these Ss we rve 


was wT the s é ‘ <S 
ince 1 « S S v 
the « S t ass 1 

t ‘ it eral i 

_ oS sl ‘ ‘ 

fie o P 
con ss er te Sci } li 

r ‘ - 

e « t eg ‘ de 
< he de , } called 
t . the Ss suc ste 
as the law provides will be taker 
matter iccordine t ( mmissioner 
Read 


Federal Officials Touring Southwest 
I J Wo > il Warret lal 


] 


Edwards were hosts at a banquet given 
Tuesday nigl at Oklahoma ( \ 
he r Isaac Mi rian ( 
cago, } eside e Feder: M 
Hamilt \ s it es Vice 
esident | D. « " re E. ¢ 
Budlong a R. A. Ridgewa \ 
C1 Is tol @ the Ves 

Oklahe ms ce 
their families nN 

T -- cs 

' a 

4 Is c i 
I H 
{) ‘ ) 


Wi 





PACIFIC COAST AND MOUNTAIN FIELD 











perated a combined industrial and or 
narv office in San Francis« sev 
’ —T. ha 7. ; rolet y } 
eral years, the volume ot ordinary usi 


NO SLUMP IS SEEN ON COAST 
Depression Attributed to Foot and 


Mouth Epidemic. Has No Effect 
On Life Insurance 


’ 


SAN FRANCISCO, CAL., Ma — 
lheations are that lite insurance pus! 
ess on the Pacific coast is in a flourish 
gy < idition despite ~ 
en he s the Dp Css 
t epider c ¢ the 
stast¢ has cal sed t ‘ t cs 
ha s condit 
‘ Ss« is evidenced ume I 
> ess being Vritte ew ( 
ened, the spec 
¢ S are lled 1 ¢ ( 
Several New Offices 
\ in hice ( \ 
cen ¢ blished () Cal 
the hrection ot G 2 Ride 
i! cy organizer tor r ern Cahiornia 
e Ma ittan | e¢ fa pers t es 
Los Angeles with VW \. ) r as 
strict i ivetT \r dinat Lite i 
irtment the American Nat 1 Lite 
Galveston has bee ene = 


ancisco with A. A. Hanser ir., as 


eneral agent W hile the con 


ess now being written warrants the 


pening of 





a special department 


he San Francisce ven € 

Equitable Life of lowa has alrea ‘ 
ce led its “Hubbell Drive” quota mn ¢ nly 
little over one-third ot the illoted 
ne Not only has it hung up this 
ew record but leads the enti United 
States in written, paid and tssued busi 
ess. The local agency is also working 
1 special testimonial to Walter G 


S 
W 
l cal 
Vest M 
s al d ( s 
ner S 
isx li > 
ii igelts = 
‘ mr ) 
i] ( 
| Ss I 
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SS Si e 
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Observe “Gregory Week” 


t k ‘ cut W“ i 
i. exte ed ence ow 

‘ Visit¢ I I 

Prudential Officials on Coast 

Executives t the Pr N l € 
vho are x ne « } ! 
CK il 1! 4 ~> il lis 
ot the con i « seve 1 days 
sa I incisce is CCR ‘ i 
™~ tle vhere s i mecting will n 
eld be re the etur t Ine 
office Included e | ere 
Presick Edw j ) Du ] \ 
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An Old Line Legal Reserve 
Company has desirable General 
Agencies available in_ Illinois 
and Missouri for men who can 
furnish records as producers and 
This is an unusual 


organizers. 


opportunity for the right men. 


Address J-26 


Care The National Underwriter 











Over 1% Million Policies Now le Force | 


O i rl surance companies 
A a hav re policy contracts ia 
force than this company. The following 
gures w its remarkable growth in the 
ast ) ars 
Jan. 1, 19146 Jan. 1, 1924 
Assets $ 7,804,230 § 40,113,271 
Policies in Force $03,302 1,552,803 
Insurance in Force 73,455,636 351,149,583 





n Ohio, Indiana, 
linois, Missouri. 


6 open to competent agents 1 


Attractive opportuniti 
Kentucky, West Virginia, Pennsylv 


The Western and a Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 





} 











A Company with Friends Everywhere 


The. agent who is selling insurance in this Company, which 
for seventy-three years has been rendering unexcelled service, 
does not work alone. Wherever he may be, he finds enthusiastic 
friends ready to help him by testifying that there is no better 
company in the land than the old Massachusetts Mutual. Its 
enviable record for service and the low net cost of the protection 
furnished make a combination that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


OF SPRINGFIELD, MASSACHUSETTS 
INCORPORATED IN 1851 














THE NATIONAL UNDERWRITER 





TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life 


Insurance Company 


Executive Offices Wichita, Kansas 








| bond 


cident, was given by a 


| This amount was deducted 


Presidents Fred W. Tasney, in charge 
of the group department: George W. 
Munsick, in charge of field organiza- 
tions; R. H. Bradley, manager of the 
department; George W. Kirk, 
manager of the Pacific division, and G. 
H. Chace, secretary to the president. 


No Premium Paid; Gets Insurance 


A verdict that the Prudential must 
pay $2,000 to G. H. Johnson, father of 
Lloyd Johnson, killed in a railway ac- 
circuit 
jury at Portland, Ore., a few days ago. 
The company objected to paying the 
policy on the ground that first premium 


payment had not been made by the in- | 
|} sured. The 


plaintiff produced testi- 
mony to show that the company’s agent 
had made arrangements to accept the 
first premium payment 30 days late. 
from the 
award ordered paid by Circuit Judge 
Stapleton. 














MEASURES OF SERVICE 








THE NEW YORK LIFE INSURANCE COMPANY 
HAS, OVER A THOUSAND MILLION DOLLARSJIN SECURITIES and VALID CREDITS 


WHY IS THAT IMPORTANT? 


Chiefly because this immense sum is a measure of the service which the Company 


is to render to the public in the future. 
If it had no money it could render no service. 
great without rendering great public service. 


THE NEW YORK LIFE 


has over FOUR THOUSAND MILLIONS of insurance in force. 


WHY IS THAT IMPORTANT? 


Chiefly because this is another measure of the Company’s service to the public. 
Stated differently, it means that it has contracted to pay, under certain definite con- 
ditions, in which the policyholders must do their part, over FOUR THOUSAND 


MILLION DOLLARS to its members. 


THE NEW YORK LIFE 


paid to, and on account of, policyholders in 1923 over ONE HUNDRED AND 
SIXTY-FIVE MILLION DOLLARS and since organization has paid on that ac- 


count over TWO BILLION DOLLARS. 
WHY IS THAT IMPORTANT? 


Chiefly because this is the heart of the whole matter; this is the final measure of its 


service. 


No life insurance company becomes 
THAT?’S the law of life insurance. 


THE NEW YORK LIFE 


paid policyholders in dividends in 1923 over FORTY-SIX MILLION DOLLARS. 


WHY IS THAT IMPORTANT? 


Chiefly because those dividends reduced the agreed cost of insurance by so much. 
Dividends, so-called, are a measure of the economy with which a life company’s 
It's ALL A QUESTION of service. 

Unless a life insurance company renders service it will not grow; it will not deserve 


business is managed. 


to grow. 


THE ROAD TO A BILLION DOLLARS IN ASSETS IS PAVED WITH MIL- 
LIONS OF SCIENTIFICALLY BENEFICENT ACTS. 
It is first a service in money. And then, too, 


There is no charity anywhere in it. 


it is a service in what may be called intangible values: 
respect, in good citizenship, in obedience to the law, in integrity, in all the impulses 
that make a man stand on his own two feet and do a man’s part. 

I am not sure that the service rendered by this Company in seventy-nine years in 
intangible values has not been worth more to the public than its service in the two 
billion dollars already accounted for and the billion dollars now on hand. 

We are still doing business and have room for more good policy-holders and for 


more good agents. 


In responsibility, in self- 








NEW YORK LIFE INSURANCE COMPANY, 346 Broadway,N. Y. 


DARWIN P. KINGSLEY, President 
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Nevada Business in 1923 


The total amount of life insurance 
written in Nevada in 1923, according t 
ithe report of Insurance Commissioner 
George A. Cole. was $11,151,937. The 
total insurance force Dec. 31, 192 
was $33,341,872 

The Metropolitan was far in the lead, 
writing $5,566,269. Other leaders were 
Columbian National, $498,541, Idaho 
| State, $433,000; New York Life, $1,208, 
568; Travelers, $478,500, 


Plan Coast Agency Meetings 


W. G. Tallman, vice-president of 

Great Wester f Des Moines, and V. E 
Nutt, claim auditor, are en route to Cali 
fornia, accompanied by their wives. The 

will be gone about five or six weeks and 
|while on the contemplate holding 
agency conventions for the Pacific coast 
Angeles and California 


coast 


agencies in Los 


Coast Notes 


The Aetna Life announces the writing 
j of a group policy to cover all employes 
}of the Pacific Coast Adjustment Bureau. 

R. L. Stephenson, general agent of the 
|} Union Central Life at San Francisco, has 
returned from attending the conventio 
of the company at Cincinnati 





|} ACCIDENT AND HEALTH 














| 
|PHILADELFHIA SCHOOL ENDS 


| United States National Life & Casualty 
Presents Diplomas to 67 at Grad- 
uation Exercises There 


PHILADELPHIA, PA., May 27 
| Graduation exercises were held Satur- 
|}day for the third accident and health 
class conducted by the U. S. National 
Life & Casualty. C. H. Boyer, vice- 
| president and general manager, out- 
lined the benefit which the school work 
| would be to the agents in conducting 
their debits and Dr. W. A. Granville, 
director of the school, presented dipk 
mas to 65 men and two women. 

Mr. Bover called attention to the fact 
that the Philadelphia class is the third 
one conducted by the company, the pre- 
vious classes being held in Chicago last 
summer and in Newark last December 
He stated that the school plan will be a 
lasting policy with the company, and 
that all representatives of the company 
will eventually be expected to attend 

He paid high tribute to Vice-Presi- 


dent J. J. Krist, who started work at 12 
vears of age and before becoming 
insurance man was a stoker on a stean 


boat He regretted the absence fron 
the graduating exercises of Vice-Presi 
dent T. W. Leonard, who had been 
called to Tiffin, O., to attend the gen- 
eral conference of the Methodist Pro- 
testant Church, as a delegate from the 
Pittsburgh conierence. In speaking « 
future schools Mr. Boyer said there 
would be three others this year, the 
next one in September 

Rev. Edwin Heyle Delk of St. Mat- 
thews Lutheran Church of Philadelphia 
gave the invocation and later made 
| inspirational address. 

Mrs. Boyer Speaks 

Mrs. C. H. Boyer, manager of the 
monthly department, extended congrat 
| ulations to the graduates of the schoo 
}in behalf of the 125 emploves at the 
| home office. She expressed the hope 
that a large number would qualify fo: 
the convention in Chicago, beginning 
July 24 There will be about 500 at 
the convention. Mr. Boyer said he and 
his wife will entertain the delegates the 
first night of the convention, and that 
| President Johnson wanted the party at 
his place for one night during the ses- 
sions. 
| Vice-President Krist made what he 
said would be his final talk to the stu 
dents. He said there were two kinds 
of men in the business, first, the man 
| who does not write policies enough and, 
second, the man who produces too muc! 
| What the manager likes is the stead 
| plugger who continually produces the 


1 
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best quality of business. Quality counts 
first of all, according to Mr. Krist, and 
ijt must never be sacrificed for quantity. 

elegrams of congratulations were re- 
ceived from President A. M. Johnson 
at Los Angeles, Cal.; Vice-President T. 
\V. Leonard at Tithn, O., and former 
Insurance Commissioner T. B. Donald- 
son at Pittsburgh. 

Miss Catherine Boyer, niece of Mr. 
Boyer, and Chas. H. DeHart of the 
lass, gave several vocal selections. 


GIVE AUTO ACCIDENT FIGURES 


Ten Year Experience of Pacific Mutual 
Life Shows Pedestrian Com- 
paratively Safe 


That the automobile hazard is not 
only the pedestrian hazard is indicated 
the experience of the Facific Mutual 
Life in its accident department in the 
past ten years. The figures ior this 
ten year period show that pedestrian 
deaths have been only one-fourth of the 
total automobile deaths in number, and 
about one-seventh in amount. Disa- 
ility claims show pedestrian accidents 

one-eighth in number and one-sev- 
enth in amount. Che report shows 
hat ditching and skidding 1s the most 
hazardous in the fatality column, while 
cranking has caused the greatest num- 
er of disability claims. Collision was 
the second greatest cause of fatalities, 
he total deaths from ditching, skidding 
nd collision being over two thirds of 
the total reported by the company. 
Cranking was the greates 


ability, in number of claims, 


¢ 
t cause Of dis- 


ditching 


skidding resulting in the greatest 
loss to the company. The Pacific Mu- 
1al figures on death and _ disability 
ms during the past ten years, class 
ed by cause, are as tollows 
Death Disability 
No. Am't No Am't 
Cranking ..... 1 250 2,229 $177,57 
Repairing eee 24,805 1,42 67,182 
Ditching, skid- 
ne  a6¢unes6e 78 68,025 1,417 78,559 
( sion .. 57 192,161 1,201 133,711 
ng while 
eee e 6 741 
I ng, leav- 
. 4 H 764 6,181 
t down by 44 00,922 1,025 1859 
TOtCS coccss 188 $693,107 8,41 $714,812 


Commend National L. & A. 
NASHVILLE, TENN., May 27- 


convention examination of the Na- 


tional Life & Accident, in which the 


essee, Missouri and Texas insur- 

e department joined, | now been 
pleted and t 

mending the con 

eXaminers summed 

saying, “From the stand t 

cesiful operations, the managemen 


s joined, has now 
he report made public, 
any 

up their report 








ac- 

Y } - let ] } theer 

S ves to be congratulated, The otticers 
ll understand their business thoroughly 
evince only one desire, that being 


proper treatment of policyholders, 


LIFE 


thereby insuring the success of the com- 
pany.” After commenting on the man- 
agement of the company, the report 
outlined at some length the financial 
strength of the National Life & Acci- 
dent, and pointed particularly to the 
financial records kept. In commenting 
on the manner in which the company 
handles claims, the examiner said that 
it is their opinion that the tendency is 
to pay an unjust claim rather than not 
to pay a just one 


Business Holds Up Well 


The industrial health and accident 
companies report that their business is 
10olding up fairly well this year in spite 
of a financial slump. Men, as a rule, can 
get work While some of the industries 
have laid off some men, it has not been 
general, For the most part wage earn- 
ers are busy 
they will continue to keep up their in- 
surance 


So long as this is the case 


Atlantic City Banquet 


Vice-President C. H. Boyer of the U.S 
National Life & Casualty and Mrs. Boyer 


were the guests of honor at a banquet 
given to the Atlantic City staff of 50 Fri- 
day evening The dinner was promised 


to Manager Harry G. Walter and his 
staff. who have in a four months period 
produced $500 monthly and $200 weekly 
business, Other speakers besides Mr. and 
| Mrs. Boyer were Dr. W. A. Granville and 
Vice-President J J. Krist, while Mr 
Walters was toastmaster Mrs. Boyer 
boomed the coming Chicago convention 
in July and told the agents on what 
terms they would be entitled to bring 
their wives to the convention Mr. Krist 
gave one of his well known pep talks. 
Home Office Representatives Harry Crof- 
ford, Paul Enscrud and Curtis G. Schil- 
lerstrom, Mrs. Krist and Mrs. Granville 
were among the guests 


Campaign to Honor Wills 
The National Life & Accident has beet 


ampaign this past 
ce-President W rR 

















return to his 
duties nontl al ! du 
te ! us far ind that 
the bab! tl 
most nth ir depart 
ments ever experienced In spite of the 
slack industrial cor the Chicag 
industrial agents h his 
I onth 
National L. & A. Promotions 
Tl f owing promotior \ I 
de 1 t Na ‘2 & \ ! 
I M Jordar f rel 
\ ingstown district, | t ma 
s erir ndent in that d rict. S. F. ¢ 
of Cl izo No. 2 is pr ‘ d to superin- 
t den thers c. DPD, Crisp « Jacks 
renn., is now superintendent ther J. W 
Powell of Jacks Tenn., = " ‘ 
put in charge of a staff L. T. Ward of 
Jasper is now filling t position of 
superintendent of that dist Superir 
tendent N. J Kreiselman of Chicago 
No. 1 has been transferred to the Omaha 
district as a superintendent 





NEWS ABOUT 


Policy Literature, Rate Books, etc 


PRICE, $3.50 and $2.00 respectively. 





New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 


Digest” and “‘Little Gem,”’ Published Annually in May and April respectively. 


LIFE POLICIES 


Supplementing the “‘Unique Manual- 








MANHATTAN REVAMPS FORMS 





Many Changes Are Announced in Its 
Policies—New Rates and Dividends 
Go Into Effect 


Manhattan Life has completely 
revamped its line of policies from an 
rial standpoint, and has announced 
beginning June 1 all business will 
vritten on the level premium plan 
nstead of the reducing premium plan. 


N rate, new dividends, and new cash 
nder values will go into effect at 
time. The age limit has _ been 


nged to 65. Annual dividends will 
ivable at the end of the first year 


on payment of the second year’s prem- 
ium and annually thereafter. 

Dividends may now bé applied to 
mature the policy for its face value in 


cash or to make the policy fully paid uy 


Lhe new tables show greater joan 
values, greater cash and _= surrender 
values after two years. Loans and cash 


values are obtainable immediately on 


demand [here is no surrender charge 





after the third year. There is no army 
and navy clause. At the death of the 
insured the proceeds of a policy may 
be left with the company at interest 
and may be withdrawn at any time in 
sums of $100 or more. The policies ma 
be written with disability benefits of 
$15 per $1,000 and waiver of premiums 
If the insured is totally disabled tor 
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Foundation Stones 


One of a series of articles telling why The Columbus Mutual 
Life Insurance Company stands for certain important things. 





- Why The Perfected Endowment? 


(Continued) 
Che Perfected Endowment Policy is all that its name de- 
The policy automatically becomes the best policy for the 
insured regardless of changing circumstances. Under the PER- 
FECTED ENDOWMENT you can protect your family and at 


the same time provide for old age without being penalized if you 


notes. 


fail to attain it. You can accumulate a retirement fund in con- 
nection with your insurance without forfeiture if you die before 
it is needed. All extra premiums paid over. those required for an 
ordinary life policy are returned in addition to the face of the 


policy if death occurs. 


\ll the cards are laid on the table and you direct the plays 
with your eyes open. You are not compelled to choose blindly 
between the various forms of insurance at the time the policy is 
issued while in ignorance of what the future may have in store. 
You have combined in one policy endowment insurance auto- 
matically convertible to ordinary lite by death and optionally con- 
vertible to limited payment life from the time the extended in- 
surance is for life up to within two years of the endowment date. 


Phe PERFECTED ENDOW MENT POLICY by its unique 
plan makes it impossible to make a mistake in the form of in- 
surance you purchase. You buy endowment insurance, but it is 
based on ordinary life insurance with endowment additions, and 


its cost is guaranteed to be reduced to less than that of an or- 
dinary life in the event of your death. 


\UTOMATICALLY THE BEST POLICY. CAN YOI 


eA VY 
IL’ in ; rita - ’ ; ; ; 
ve stand steadfast for certain important principles of life insurance 
practice with policyholders and agents. We are looking for men of prin- 
j - I, Loo h hes ic iP J ole 
ipic, Who thme things through for themseives, to represent us as agents. 


THE COLUMBUS MUTUAL LIFE INSURANCE CO. 
Columbus, Ohio 
Brandon, President D. E 


C. W. Ball, Sec’y and Actuary. 








Safety, Service and Stability 
ATTRACT PROSPECTS AND INCREASE AGENTS’ CLIENTELE 
SAFETY—Guaranteed by careful selection of risks and investments. 


SERVICE—Provided by an efficient and progressive organization. 
STABILITY—Assured by conservative business policies. 


Home Office: 


Founded: 1867 Des Moines 





Insurance In Force Over $350,000,000 


for information concerning contracts: Address Agency Department 














Pictures Tell the Story 





e) ’ Cartoons will give your house organ that all necessary sparkle. Use 
@. a! them to put over your message or your special sales contest. Send for 
1 proof sheets. 
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BUSINESS CARTOON SERVICE 


35 South Dearborn Street, CHICAGO 

















New Policies 


New and appealing line of 


policies being written. 


Rates exceptionally attrac- 


tive. 


Unusual contracts to 


agents. 


Several splendid agencies 


open in Iowa. 


Write for information. 


Louis H. Koch, President 


NATIONAL 
AMERICAN 


LIFE INSURANCE COMPANY 


Burlington, lowa 














ACTUARIES 








ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 








A. GLOVER & CO. 


* Consulting Actuaries 
Life Insurance Accountants 
Statisticians 
z3 South La Salle Street, Chicago 








Actuaries & Examiners 
600 Gates Building 
Kansas City, Me. 


Brey HIGDON 
OHNC. HIGDON 








RANK J. HAIGHT 
CONSULTING 
ACTUARY 
810-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








REDERIC S. WITHINGTON 
CONSULTING ACTUARY 
948-949 Insurance Exchange Bldg. 
Tel. Walnut 3761 DES MOINES, IA. 








J. McCOM 
. COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Val- 
ues, etc., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 


ared. The Law of Insurance sa 
Specialty. 
cord Bidg. OKLAHOMA CITY 








H. NITCHIE 


° ACTUARY 
1523 Association Bldg. 19 S. La Salle St. 
Telephone State 4992 . CHICAGO 











ULIAN C. HARVEY 
CONSULTING ACTUARY 
Chemical Building ST.LOUIS MO. 
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three months he will then be assumed 
to be permanently disabled. The new 
manual contains rates on long term en- 
dowments to age 60 and 65. 
35 with double indemnity and 
bility benefits are, ordinary $30.88; 20 
payment life $40.04; 20 year endowment 
$49.79; 25 year endowment = $39.73. 
Without double indemnity or disability 
benefits ordinary life $26.33; 20 pay- 
ment $35.03; 20 year endowment $47.26; 
25 year endowment $36.81. 


WEST COAST LIFE DIVIDENDS 


New Schedule Shows Increases Up to 
20 Per Cent Over Present, Aver- 
age Being 15 Per Cent 


The West Coast Life has announced 
its new dividend schedule for the year 
beginning June 1, the new scale show 
ing an average increase of about 15 
per cent over that in force at the present 
time. The readjustment is made in ac 
cordance with recent actuarial investi 
gation, the largest increases being evi- 
dent at the younger ages and duration 
and the increase becoming smaller with 
age and duration. The increase over 
last year’s schedule is from 20 to 10 
per cent on whole life forms, from 20 
per cent to 7% per cent on 20-pay life 
torms and 15 per cent to 6 per cent 
on endowment forms. The company 
has published a new dividend schedule 
pamphlet, giving the sales forces the en- 
tire information in more compact form. 
The new dividends on the © principal 
policy forms are as follows: 

Whole Life Endowment at SS 


Dividends 
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—————- Dividends ———_,, 
Age Prem. Ist 2nd 3rd 5th 10th 
40 . 40.91 5.62 6.12 6.39 6.95 8.66 
| 41 41.92 65& 8.95 
42. 43.00 5.97 9.25 
er 44.17 6.16 9.56 
14. $5.42 6.36 9.88 
SDeaces 46.73 6.59 10.21 
ae 8.13 6.86 10.56 
47. 9.62 7.15 10.95 
48 18 7.40 11.38 
9 78 7.67 11.77 
50 54.46 7.95 12.12 
51 56.29 8.22 12.41 
52. 58.27 8.49 12.64 
53. O39 8.76 1 12.92 
54 62.64 9.04 1 13.26 
55 65.01 9.32 ] 13.68 
56 67.62 9.68 1 14.20 
57 70.48 10.16 1 14.84 
BBeccecne 73.59 10.67 2 1 15.62 
en ckpe 76.95 11.20 12 12 1: 16.54 
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2 88.33 12.86 14.07 1 > 15.65 18.52 
63 92.68 13.43 14.68 15.31 16.49 19.02 
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6 102.50 14.59 15.91 16.71 18.31 19.87 
20 Year Endowment 
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Corrections in Little Gem Chart 


Che Merchants Life, Des Moines, Ia., 
correct mortality ratio for 1923 was 65 
percent of the expected. \ different 


ratio was erroneously stated in the Lit- 
tle Gem Life Chart in connection with 
the table of mortality ratios by the vari- 
ous companies. 

The Aetna Life will write up to $250,- 
000 maximum between the 
and 55. This figure was stated as $150,- 
000 in the Little Gem Life Chart and 
various other amounts in other publi- 
cations. 


ages of 


Guardian Life 


\ further liberalization in 
as regards the granting of 


its practice 


double in- 


demnity benefits has just been an- 
nounced by the Guardian Life of New 
York. The Guardian's new retention 
under the double indemnity benefit will 
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o~ | 
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be 50 percent of the company's present 
limits for life insurance, except that for 
ages below 18 the present limit for 
double indemnity of $10,000 will remain 
unchanged This new ruling means that 
hereafter in addition to the company’s 
present maximum of $50,000 of life in. 
surance for ages 26 to 45, written or car- 
ried on any single life, the risk of death 
by accident not exceeding $25,000 wil) 
be assumed by the company. The com- 


pany reserves the right, however, to is- 
sue an amount of double indemnity for 
less than the aforesaid maximum w rr 
circumstances make such action 
visable 
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WESTERN & SOUTHERN RALLY 


Cincinnati and Vicinity Are 
Called to the Home Office 
in Convention 


sectional convention of the 
Southern Life, held at the 
home office, the staffs of the following 
districts took part Cincinnati East, A 
Bruckman, superintendent; Cincinnati 
North, J. D. Cassidy, superintendent: Cin- 
cinnati West. F. G. Ledder; Cincinnati 
Park, L. Wittrock; Dayton, R. BE. Galvin 
Hamilton, J. M. Beasley; Middletown, FE 
M. Guthardt Covington, H. L. Shaw 
President W. J. Williams, who made the 
opening address, was greeted with 
vociferous applause by the pioneers of 
the Western & Southern Life, who had 
helped him build the company 

President Williams spoke of the devel- 
rather than the develop- 


At the 
Western & 


opment of men 


ment of the company He pointed out 
that the company developed only as mer 
developed, and that the development of 
men depends upon each man Today 


the problem of the the 


of more ind 


ompany is 
bigger men to 


sponsibilities which 


velopment 
assume the greater re 
grow from the increased 
Increased 
the company but also among the field 


business 





WANTED 


At the home office of a small Eastern 
company, a young man, graduate 
of a university course of life insur- 
ance, who has had field experience 
and who can, through print, convey 
to others his knowledge and the re- 
sults of his own experience. Address 
J-55, care The National Under- 


writer. 














DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


YMAN & PALMER 
General Agents for Illinois * 
BERKSHIRE LIFE INS. Co. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 
































a conference. 


ARE YOU A MAN 


Who is possessed of an ambition to do bigger and better things ? 
Have you a clean record and the ability to secure and build up 
a high class Life insurance organization? 

Are you a man big enough to consider an attractive managers 
contract for Memphis, Tennessee? 

If so, we will be glad to get in touch with you and arrange for 


Address Agency Department 
J-48, care of National Underwriter. 
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ympany, to render the maximum of 
service to policyholders He referred 
especially to the serious situation in re- 
gard to the lapses in industrial insur- 
ance, reminding the field men that the 

edy rests with them 
Following the president's talk ad- 
esses Were made by Judge Lueders and 
Attorney A. I. Vorys of Columbus, O 
Each of the superintendents outlined his 
plan for his district, and all were agreed 
their determination to carry out 

} sident Williams’ plan 
recognition of 25 years of faithfu 
service, W. J. Fisher, Cincinnati North 


} nk J. Bamberger, special canvasser, | 


Charles Behr, Cincinnati Park, were 


given handsome 1l7-jewel Gruen watches 
r: 


é h suitably engraved These men had 
tained membership in class II of the 
Western and Southern Legion which 
s organized several years ago in 


recognition of service. 

The closing address was made by Vice- 
President C. F. Williams, who recalled 
the company's past accomplishments, but 
stressed its program for the immediate 

ture. 


National L. & A. Cleveland Meeting 
CLEVELAND, O., May 27 Vice-Presi 
dent Ek. W. Craig and W. S. Bearden, sex 
retary-treasurer of the National Life & 
Accident of Nashville, visited the Cleve 
nd district of the company last week 
S. Fitzgerald, who led the company 
industrial for 1923, was presented 
th a gold watcl 
It was intimated that a gre 
ill be made to secure a larger volums 
ordinary. The company has been 
writing ordinary for several years, but 
agents in the field have been slow in 





ishing it 

T. L. Bridwell, formerly of the Pitts 
burgh district, is manager of the Cleve- 
nd office 





Metropolitan’s Hartford Meeting 


Forty salesmen of the Hartford, Conn., 
branch of the Metropolitan Life were 
1ests of Thomas H. Manger, manager, 
at a dinner last week The toastmaster 

as Charles Bergmann, chosen for his 

es record, which was the highest of 

. Figures were quoted at the dinner 

owing that the volume of business 
done in the period was 30 percent 
greater than for the corresponding pe- 
riod last year. 


Completes 25 Years’ Service 


BALTIMORE, MD., May 26.—George W 
Bahlke manager of the Homewood 
branch of the Metropolitan Life, has just 
received a letter from Francis O. Ayres, 
econd vice-president of the company, 

ngratulating him upon the completion 
this month of 25 years’ service with the 
Metropolitan 

Mr. Bahlke began with the company as 

agent, Was promoted to be assistant 
anager in February, 1900; again pro- 
ited to be manager at’ Richmond, Va., 

June, 1904, and then transferred to 
Baltimore in December, 1913 


Believe Prudential Manager Murdered 


The body of Charles D. Kimball, man- 
ger of the local office of the Prudential 
Montpelier, Vt., was found in the Wi- 
nooski river last week, weighted down 
vith scrap iron and the body bruised 


and battered 


Kimball disappeared April 1 Investi- 
gation of his office revealed no financial 
iscrepancy. Foul play was suspected 


ind was indicated by the condition of 
body when found 


Landfrit Is Promoted 


John J. Landfrit has been appointed 


and ordinary branch, and is out to beat a large amount of ordinary business. He 


all previous records is well over 100 percent in collections 





iperintendent of the Western & South- | 


n at’ Piqua, Ohio He entered the 
ervice of the company July 1, 1918, as 
gent in Cincinnati East. He was made 
ssistant Oct 3 1921 Superintendent 


Gatto of Piqua has been transferred 
Ft. Wayne, Ind,, as superintendent 


Prudential News 


| 


The promotion of DeM. Doran to as- | 


stant superintendent in the Long 
Beach, Cal., district, was the consistent 
d logical development from an agency 
ord in that territory, which for sev- 


al successive years, kept his nameé 
ong those of the leaders of Division 
Q.” As an agent this year, up to the 


me of his promotion, Mr. Doran had 


ready won his second merit button for | 


rdinary, besides keeping his industrial 
ord up to par 


Agent Israel Ginsbure of the Law 


LIFE INSURANCE EDITION 23 


! 

rence, Mass., district, is making a fine | besides leading his division in indus pointed out, for one to make a substan- 
record this year in both the industrial trial increase for the year, is producing tial gift to some object in which he is 
particularly interested, by paying a 
small amount annually on a life insur- 
nce policy with the Foundation as ad- 
- — . ministering beneficiary. He offered the 

J services of the Foundation in assisting 
NEWS OF LOCAL ASSOCIATIONS || agents to arrange for life insurance 
giits in this form 


— - - _ W. A. Courtright of the Penn Mutual, 
SEES TRUSTS CARRIED OUT) Indianapolis. Already several large be George Wilson of the State Life and 


Agent Jacob Gold of Springfield, Mass and his debit is in first class shap 

















aes quests have been made to the Founda Frank Mills of the Northwestern Mu- 
. é , som. totalling several miliicns of dol- | tae! were appointed as_a nominating 
Plans of Indianapolis Foundation Are, committee by President Frank L. Jones 
Explained to Life Underwriters e B - a ee eee to report at the June mocting when new 
m yy such a tuna I Osiel Olt fy re ; . 

of That City out, it is possible to prevent the mis ee a 3 
_- carriage ot venefactions which might Boston, Mass.—There will be nothine 
INDIANAPOLIS, IND... May 22.—) become obsolete or unavailable through | but jollity at the June meeting of the 
The Indianapolis Foundation was ex- | conditions not anticipated by the donor. | Boston association to be held at the 
plained to the Indianapolis Association He cited a number of notable instances ~ ~aemonnl : A a ~ “e n agin ews \ Ee 
ot Lite Underwriters at the May meet where vast accumulat Ons = funds have master Dave Spr wee R the un vit 
ing last Friday by Eugene C. Foster. | resulted under wills im England because nd all the circus feats allowed at the 
Credit for perfecting the idea and or- | the object tor which they were intended | City Club will be incorporated in. the 
ganizing the Foundation was given by | has disappeared or the ills they were | program. ‘There will be balloons and 
the speaker to Evans Woollen, presi- | meant to alleviate no longer exist colored hats for all; “Mutt & Jeff,” two 


dent of the Fletcher Savings & Trust In the Indianapolis Foundation there | members of the club, will stage a boxing 
Company and vice-president of the | is a flexibility which makes it possible | °°™' and other features too numerous 
American Central Life. By this Foun- | for the trustees to see that the funds are | () oe ene last’ meeting of the season 
dation, provision is made to receive be- | used for the purposes and in the spirit | ¢o. ene unde ; 


to mention will fill up the short hour 


. u rwr ers 
juests and administer them by three of | intended by the donor. Not only is -~ ~¢ 
the city’s leading trust companies— | money being left to the Foundation in Baffale, XN. ¥.—Joseph F. Nash was 
Fletcher Savings & Trust, Union Trust | the form of real estate and securities | clected president, to succeed Harvey 
and Indiana Trust Companies—for ob but life insurance bequests are being | Weeks, of the Buffalo Life Underwriters 
jects which will be of direct benefit to | received It is possible, the speaker | In at the annual meeting Tuesday 


y 
Y CTower~ 
Union 
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Building 
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Courtesy and Promptness 


‘It is undoubtedly a pleasure to know that within 
two hours after | received your very courteous and 
friendly letter in connection with my removal to 
lexas I was favored with a call from one of your 
local representatives, who personally offered to fulfill 
the promises of service contained in your letter.” 


This letter was made possible by a 
Direct Mail System which follows up the policyholder re- 
gardless of change of address and maintains Company 


and Agency contact with him—and 


A Service Bureau which sends adequate soliciting informa 
tion about such policyholders to the resident agent. 


That Agents and the Home Office work in close har 
mony is evidenced by the letter above. Timely co- 
operation turned a small courtesy into a real interview. 


For Agency relations write the Home Office. 


The Union Central Life Insurance Company 
Cincinnati, Ohio 
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elected were: 
Wertimer, 


Other officers 


Melvin P. | savings banks and individual investors, 
Porter and Sidney 


vice-presi- | are an important source of capital which 





dents; Howard W. Smith, secretary; Gil- | makes the great projects of the modern 
bert S. Elliott, treasurer; Charles F. | age possible.” 

Pierce, Walter J. Shepard and Harvey ax 2 @ 

Weeks, directors. Minneapolis, Minn..—A memorial trib- 


—_ : - ana > . , | 
Frank Kelsey of the Phoenix defeated | ute to the work of Isaac Kaufman, gen- 





Sidney A. Sherwin of the Provident Mu- | eral agent of the Northwest Mutual Life 
tual in a debate on the question of ordi- | who died here recently, was read at the 
nary life vs. endowment from the stand- May meeting of the Minneapolis associ- 
point of the buyer. Mr. Kelsey spoke | ation, of which Mr. Kaufman was a char- 


Marsh of the 
forth- 


for ordinary life. Dean 
University of Buffalo outlined the 


|} ter member. 


John G. McHugh, secretary of the 


coming school of life insurance sales- | Chamber of Commerce and honor guest 
manship. }at the luncheon, spoke on “The Business 
* * Man's Views of Life Insurance.” 
Seattle, Wash,.—.J E. Williams was 
nominated for president of the Seattle * 
association at the monthly meeting. | Oklahoma City, Okla.— The _ special 
Other men put forward by the nominat- | meeting of the Oklahoma association 
ing committee for officers were H, M. | held here last Saturday was a profitable 
Walthew and George Buck vice-presi- | one for the life underwriters present, 
dents Charles Cole, secretary; J W. | Dr. George B. Van Arsdall of the Equi- 
Prims, treasurer and W. A. M. Smith, | table Life of New York, who was in the 
trustee | city conducting an agency school for the 
The association was addressed by C. J company, speaking on “Selling Settle- 
Frisbie H M Walthew and Shirley | ments” and Charles L. Scott, state agent 
Parker for the Massachusetts Mutual Life at 
* Kansas City, Mo., speaking on “The Op- 
Springfield, Ill.—Cornelius J. Doyle, as- | portunities in the Business Mr. Van 
sistant general counsel of the National | Arsdall told of the value of visualizing 
Board of Fire Underwriters, addressing | the benefits offered in the proposition, 


this constituting the sale of settlements. 


the Springfield association last week, im- 

pressed upon them “that insurance is one | He compared the sale of life insurance 
of the greatest factors, if not the great- | with the sale of automobiles on this 
est factor in our community life. The re- | point, saying that no cars would be sold 
serves of insurance companies are never but for this feature in the sales talk. 
idle. Insurance ompanies, as well as‘ Life income was pictured as one of the 


UNDERWRITER 


greatest means of visualizing the 
fits. 
Mr. 


business 


of the 
open to 


of the growth 
opportunities 
the agent, particularly in the recently 
opened specialty lines of business and 
tax insurance In this connection he said 
that the agent must post himself on all 
the details of the business, in order to 
present the more complicated 
tions to his prospects 


Scott told 
and the 


* 


Mas- 
meet- 


Springfield, Mass.—The Western 
sachusetts association held its May 


bene- 


proposi- 


~ 


May 29, 1924 


John Hancock and John Howard of the 
Connecticut Mutual 

The June meeting of the association 
will be held at Riverside park, Spring- 
field, at which time the Connecticut as- 
sociation will join with the Western 
Massachusetts association in the even- 
ing’s program and festivities 

x &* 

North Texas—Charles L. Scott of Kan- 
sas City, general agent for the Massa- 
chusetts Mutual Life was the chief 
speaker at the monthly meeting of the 
North Texas association at Dallas. Mr, 
|} Scott discussed “Present Day Methods 
and Opportunities,” and showed the 
methods for selling life insurance have 
undergone great changes in the past 


|} ing last week, when some 125 members 
listened to an inspiring address by Grif- | 
| fin M. Lovelace, director of the New 
York University School of Life Insur- 
ance President Alfred J. Norton of the 
local association presided. 

Mr. Lovelace spoke for nearly two 
hours, giving workable plans and ideas 
which were fresh and novel. He dwelt | 
on the human interest of love for chil- 
dren, which impels men to take out life 
insurance, He emphasized the utiliza- 
tion of curiosity in the prospects. He 
|} quoted at some length from his own 
| book, “The House of Protection,” show- 
ing the service of life insurance for the 
home. 


An interesting contest was held during 


the evening with some of Mr. Lovelace’s 
books as prizes. Numbers were drawn 
and the books awarded as prizes The 


Fred Clark of the Massa- 
Maynard Kaiser of the 


were 
Mutual, 


winners 
chusetts 
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©. Cc. L. BUILDING 


Age Limits from 2 to 60. 


Premium plan. 


Same Rates for Males and Females. 


work for nothing. 


THE OLD COLONY LIFE 
INSURANCE COMPANY 


of CHICAGO, ILL. 


The Company has its Home Office in its own building 

at 166 W. Jackson Blvd. running through to Quincy and 

——, Street, right in the heart of Chicago’s Financial 
cz. 





ur Agents Have 


A Wider Field— 
An Increased Opportunity 
Because We Have 


Policies for substantial amounts (up to $3,000) for Chil- 
dren on variety of Life and Endowment plans, thus 
enabling parents to buy all of the Family’s insurance 
on the Ordinary, i.e. Annual, Semi-annual or Quarterly 


Participating and Non-Participating Policies. 
Double Indemnity and Total and Permanent Dis- 


ability features for Males and Females alike. 
Standard and Substandard Risk Contracts, i.e. less 
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few years while the opportunities have 
increased on every side. The meeting of 
ths association was one of the best at- 


tended and most enthusiastic of the year 
> *x 
Detroit, Mich.—Election of officers will 


of the 


take place at the next meeting 

Detroit association Monday evening 
June 2. Final arrangements for the an- 
nual outing of the association at Bob- 
Lo on June 11 also will be announced 
The principal speakers will be E. H 
Woughter of the E. H. Woughter Com- 
pany on “Life Insurance as I See It” and 
Hal H. Smith, one of Detroit's best 
known attorneys, who will discuss life 


trusts 


insuranc: 
*x * 


Chicago association will 


Chicage,—Th« 


hold the last meeting of the season at 
the Hote! La Salle June 3, the speaker 
before this luncheon meeting being Har- 
old P. Trosper, vice-president of the 
American Life of Detroit Mr. Trosper 
has made an enviable record in the pro- 
duction end of the business, as well as 
the executive, and has produced better 
than $1,000,000 a year, every year of the 
six he has been a life underwriter. He 


continues his record personal production, 
in addition to handling his executive 
duties, and only recently paid for $450,- 


000 in one month. His subject will be 
“The Sales Talk in Selling Life Insur- 
ance.” 


x * * 

Northern California.—-A. V. Bayley, Jr. 
president of the Northern California as- 
sociation has announced that the Bilhel- 
mer sales congress given under the aus- 
pices of the association will be held in 
San Francisco June 2-3 A feature of 
the program is the designation of one 


afternoon for prospects as well as life 
underwriters. 
Another feature will be the actual 


closing of cases before the audience with 
practical demonstrations of various 
methods of closing. 

The Los Angeles 
having a congress at which Mr. 
Bilheimer will be a feature While this 
congress will last but one day, it is pat 
terned very much along the lines of the 
congress of the Northern California asso- 
and will include sales talks and 
demonstrations 

* + 


Jay Allan Fiske, 


association is also 


sales 


clation 
actual 


Peoria, Til. manager 


of the St. Louis office of the Aetna Life 
was the principal speaker at the meet 
ing of the Peoria association last week 
He declared the business was steadily 


expanding and predicted notable increase 
this year. A. J. Ruch was toastmaster 
ut the dinner. 


Canada Life’s New General Manager 


At a meeting of the board of directors 
of the Canada Life, three important 
changes were made in the list of the 
company’s officials 


Leighton McCarthy, who has been a 
member of the board for several vears, 
was elected a_ vice president He will 
also act as general counsel for the com 


pany. The other vice-president is | 


R. Wood. 


Herbert C. Cox up to the present time 
occupied the joint position of president 
and general manager. Mr. Cox retains 
the former position but relinquishes the 


favor of T. G. McConkey, who 
will fill the position of ge neral 
Mr. McConkey has been since 


neral 


latter in 
In luture 
manager 
Tutt the 
intendent 


super 


Company s | 


J. A. Mel eod, general manager of the 
Bank of Nova Scotia, was elected a 
director 

J. J. Tague, president of the Supreme 
(Casualty Is Sprenicling several weeks in 
Horthern Wisconsin, Reports received at 
the home office Indicate that busine 
eonditions in upper Wisconsin are much 
more Nourishing than has been belleved 
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RESERVE LOAN STARTS NEW BUILDING 


o{N ~F Wy, 


~ 


c a : "a. 
Lo und ove DY 
Sire a 


% 
om “7, °s 
a ‘ 
ZF 
\ 
4 
‘ 
i : is . 
lt 4 
; Ben . aa ya 
aT INSN RAN 
tn FSERVE LOAN Lire D2 F. 
ace R ~~ poses —— 
i, gee 
, tu 
\ 
1 
\ “a a 
*~ 4 
: xt 
has 
~ 
% 
7 | 
—— : 























———— ae ree 
“ ee 
> 





perpen eyo 
‘ ; 7 
Barari»y 


Past 





ie isi) a lesf Se 7 y 
ay) 


Fi 


‘ 
-_ 






= a, 
rae 
fis 


~ 


a = -— ——— = 
—— 
The work dismantling ‘ s¢ ri ng back 1 ‘ 
Iding of the Reserve ] Life a 11 a 1 62.500 s F 
lianapolis will begin a t June r | space It will be re 
the construction of a modern, tour-s cre construction, faced on the s 
fice building to cost approximately | r Ww ressed bric] t 
$400,000. The company has removed | be of ‘le w . 
s office force to temporary quarters in shed n Lons 
the new Medical Arts building at I: n 1 walls 
dianapolis. strengt enable s 
The new building shown herewit! eid! | il stories I 
will occupy the entire lot, with a tront gis expect t € 
age on Pennsylvania street ot 67.5 teet cy ¢ 4 
FEAR REACTION FROM _| sss e¢, poten, doe 0 eh 
policy limits. In the case t 
FAVORABLE MORTALITY companies, the range is suthes 
the great il of losses id ¢ 
(CONTINUED FROM PAGE 3) ae chants the Gennes an 4 
ngs on mortality. Should there be a | group ot licies They s t 
reaction from these large policies, these | policy limits have been adopte 
mpanies would d it necessary to | < vis hazard and the 
either return to the lower dividend | closely watching their « c 
schedule or encroach on surplus t times orde ] 1 é 
maintain the new scale Whether there ecess may c i¢ 
1 be a variation irom the normal Se Actenstin tate 
ealth experience cannot be predicted 
inv way, but the suggestion is made Furthe é ‘ ularies 
t the years beginning with 1925 will ied the prol 1 long 
te a book of experience 1 lite con CLOTC king Vv « g 
inies on large policies. (?ne reason 1 iken » side 1a 
he special apprehension in connect volve Whe ‘ st S 
th large policies is that the health u ompanies in t “a 
a wer - ¢ 
rance companies have found the ex ched cs " show crea 
errence most disastrous on this p 1K 1aK this ¢ ge ¢ \ 
l class of risk With heal ns vears s dy i s looked 
ce, the most important tactor is, fully w ‘ experi 
irse, Moral hazard, which could itions competitive 
involved in the case of lite insurance es tl ken pr 
any extent, but some iderwrite s | cing t ke s é 
lieve that the physical hazard on those | have been s | 
rrving larger policies 1s great \ls 1 S king eas 
the size ot the policies merease the < 1 et 
lency of selecti umst the « c¢ 1 
increases, both as to the writ g | , ] re S s 
the business and its ¢ dithev 4d l 
il ii 
Believe Seales Justified 
_ e underwriters teel, howevet t | ™ 
2 a judiced point of view, possi- | Gets Out House Organ 
expressed by some who have not | Farmers N fe 
n so fortunate in the matter of div ¢ hee t ss 
d schedules, and that this is a very | organ Ie ‘ x 
ote hazard, one that 1 eed not be \ \\ 
red by the large life companies They 1 cl are \l WW " 
t out that there is that qualhiica m™ ted t tt t! 
their statement, for the small!] He w rhe 
panies might be affected by 1 a¢ t 
sed mortality on large policyholders | Rox” w hb eek < 
these companies carried large | g \ lavs ¢ by 
However, the smaller companies | y 1 | } X\ 
t underwrite any great share Dj ] c \ R 
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The COLUMBIA LIFE INSURANCE | 
COMPANY 


of CINCINNATI, OHIO 


ESTABLISHED 1902 


Attractive General Agency Openings 
in Ohio, Indiana and Kentucky 


SUMNER M. CROSS, President 











“SAFE AS A GOVERNMENT BOND” + 


The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT ~° MONTHLY INCOME INSURANCE. 





Openings Ohio, Ind., Ky., Mich.. W. Va. Tex. and Okla. Write Colambas 









We issue all 
standard forms of 
Life Insurance 
Policies. Every 
policy protected by 
Deposit of Full 
Legal Reserve with 
the State of lowa. 


nsurance Company 


OF DES MOINES, 'OWs 




















HE lite insurance agent who 
wishes to obtain the representa- 


realea hl 4 
relaodie and 


a) : ] . 
110n Of a pre-eminentiy 


honest company will find The Gem 
City Lite admirably suited to his 
needs. The Gem City will equip its 
agents to write all forms of personal 
protection and in one good strong 
compat 


re ’ > — sia ll ] > 
re are exceptionally good oppor- 
; 
wrens . 
agents and ge 


oducing territory. 


inities 


' 
= i. 
*neral agents 


i nr 


GEM CITY LIFE INSURANCE COMPANY 
I. A. Morruissetr, Vice-PrRes 
DAYTON, OHIO 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY YEARS of prosperous and successful busi- 
It has passed through panics, pestilence and wars un- 


life insurance service. 


ness. 
harmed, and to-day, as a result of eight decades of endeavor, holders. Mr. Doggett 
offers financial strength, reputation, magnitude, leadership, and his business each year 


betcre 

















| Policyholder an Asset 
Only When Cultivated 
At Regular Intervals 


UTHER W. DOGGETT, an agent 
of the Travelers in Chicago, believes 
in spending a large amount of time in 
keeping in touch with his old policy- 


of 


lives 
of those who are already on his books. 
5 , ‘ a In giving his ideas regarding the culti- 
Those considering life insurance as vation of old policyholders, 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


Dog- 
gett says: “An old policyholder is sup- 
posed to be an asset. Everybody knows 
that. Agents have been 
in touch with the men they have writ- 
ten, because it is easier to write a man 
who has already purchased, than 
to tackle a man who has never bought 


keep 


| “My idea is that unless a policyholder 
is 


cultivated closely he while 
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50.97% 


of the new business issued by The Northwestern 
Mutual Life Insurance Company of Milwaukee, 
Wisconsin, in 1923 was upon applications of 
members previously insured in the Company. 


The 
Policyholders’ 
Company 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
MILWAUKEE, WISCONSIN 
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a Prospect. 





W. D. Van Dyke, President 


Once a Policy- 
holder—Always 
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MINNESOTA 


Just Opened by 


ROCKFORD LIFE 


For direct contract with Company, write to 


FRANCIS L. BROWN, Secretary and Manager 


ROCKFORD, ILLINOIS 














May 29, 1924 


ceases to be easier to write than the 
absolutely new prospect. 

“Here is what I mean. Suppose | 
write a man tor $5,000 today and then 
do not call on him again for four or 
five years. Why have I at the end of 
that time any advantages with that pol 
icyholder that are not enjoyed by any 
other life insurance salesmen? | 
not in touch with him. I do not kne 
what he is doing. I do not know he 
he is progressing financially. I do 1 


| know the condition of his family. I d 


is | 


not know whether he has acquired 
had forced upon him any additional ir 
surance needs. I am simply out of touch 
with him altogether. He is actually jus 
like a new prospect to me. Just be 
cause he bought a nolicy five years ago 
irom me is no reason why he may favor 
me with more business. As a matter 
fact he should probably give his bus 
ness to somebody else who has bee 
cultivating him during the vears I have 
neglected him 

“The point is that an old policyholder 
is an asset to an agent only if that old 
policyholder is cultivated and talked to 
at regular intervals. If he is not, he will 
sooner or later go over to some other 
gent.” 


IMPORTANT RULING 
OF SUPREME COURT 


(CONTINUED FROM PAGE 1) 


ceeds from insurance policies in excess 
of $40,000. The result of the construc 
tion put by the government upon se¢ 
tions 233, 230 and 218 would be to im- 
pose a double tax on the proceeds of 
the two policies in this case over $40,000 

an income and an estate tax. The 
court held that such a duplication, even 
in an exigent war tax measure is to be 
avoided unless required by express 
words. 


Is Important Case 


The government officials have stated 
that refunds in excess of $355,000 must 
be made by the treasury to taxpayers if 
the court of claims decision were sus 
tained. 

This is an important case and will 
have a far-reaching effect on business 
life insurance. It clears the misunder- 
standing and doubt that has existed on 


| this point and gives the authority of 
ithe high court on eliminating proceeds 


of business policies from taxable ni- 
come. The amount of taxes to be re- 
funded by the government under this 
ruling is no indication of its importance, 
as the terminations of big business pol- 
icies by death have only recently be 


| gun to be reported. The class of busi 


i said to have bee 


ness is comparatively new and _ the 
future payments will be big 


Ir does not take much strength to do 
things, but it requires great strength to 
decide on what to do. 





Fraternal Merger Effected 


Three thousand individual policy 
holders of the Ancient Order of United 
Workmen of Missouri, representing i: 
surance with a face value of $3,000,000 
have been transferred to the Columbian 


Circle of Chicago, which plans to pay 
immediately some $50,000 in’ insurance 
claims of the A. O. U. W. of Missouri now 
due Under its charter the A. 0, I W 
of Missouri was restricted to operating 
in that state Some of the death claims 
assumed by the Columbian Circle ! 


n unpaid for some time 


Accident Notes 


The Reliance Life announces that 
San Francisco office filled the entire 


; year's allotment of accident and health 


business before the end of April 


B.S. Whitaker formerly with the Lift 
& Casualty in the Jackson, Tenn di 
trict, is back again as assistant superin 
tendent in the Oxford, Mi district 

The Busines Men's Assurance has been 
licensed in Nevada, making ! tute i 
Which it is entered Application for 
license has also been fled In Oregon 

Purchasing Agent W Rn. Craig, Jr ! 
the National Life & Accident is on at 

ering Derine ee ina \labuama te 
tor vith thre ‘ } ille Rooster 
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MODERN BUSINESS GETTING METHODS 
~ ’ vor ‘ 
SOME DOLLAR PULLERS FOR AGENTS ci 
TO FOLLOW DURING THE MONTH - 
Reme t ( . 
HE AMERICAN CENTRAL | raspberry grower will soot 
a: LIFE has gotten out some hints | ing his product 
tor the present time that it terms 7 es | 
dollar pullers.” It gives tips on busi Phe Ice Cream Man and the Cre 
ness development and some of the oc-| ery Man—As summer opens 
cupations that are prosperous at this! cream manufacturer and dealer prey 
time, together with timely suggestions |! for his period of greatest activitv. N 
as to some arguments that can be used. | kels and dimes will roll into his register 1 
The suggestions are as tollows in a steady strea But int ! 
* * ’ be lean He knows it bie 
Call On the Wallpaper Man—This is | profits tenaciously S] 
season when the dealer in wall pa much leaner the future will 
per and paints is “cleaning up.” Paper} he makes preparations The 
hangers are busiest at this period in| can’t hustle tast enoug! 
e year, and exterior and interior deco- | with the younger dealers His 1 
rs reap a harvest Het ce. i will pas not so clear al d he gets out of tf 
» get in touch with every member ot | with the tastes and stvles of the mg K > 
his craft now—while business is boom folk who constitute the 1 ut 
patrons Show hi | 
. 3.48 retirement, when he passes sixty-fiv 
See the Building Trades—This vear | advisable The same argument 
1 be the busiest in the buildin g in work with the classes m« 
t that will be witnessed for some * * 
me It is estimated that the “hous- Candy and Soft Drinks—S 
ing” problem, created by stagnation in | see long limes ot ] ] 
building during the war period, will be} before the soft drink stands 
pr ictically abated by the end of the parks and along the city streets 
vear. So see the building crafts now. village, no matter how small 
» 3 9 cA its dealer in “sodas” I < 
The Strawberry Grower The straw- | prosper this seasor 
ry grower is nearing the end of his | cream dealer. Se 
arvest, and the demand for the luscious . Ss 
red berry has bri ught him satistactory The Ball Plaver This is 1 
returns. He will hsten to your ar time that the diamond 
gument in behalf of “saving for old | mentioned in these columns. Howey sell seals st S . 
age” and, having the money now, he! he is*too good a prospect t ] l 
will be the very best sort of prospect Phere is a wealth of argument tl 
See his packers, see the distributors, and | be used to show him tl Ivisabilit f Ss that st 
remember, while soliciting him, that the ‘coming into line.” \ll t s] ‘ .t oe | , 
C - = ——— —— —— x — = 
Wh : 7 
i] 
| at The Inter-Southern Life Says About Milk 


spoch aah THE MILKY WAY 


The long days are here—the longest of the year. The birds are singing at three 
o’clock in the morning. 


It is better for the human race never to hibernate, but some do. At any rate, the 
heavy foods of the winter must be thoroughly dispensed with as the days lengthen. 

Good, fresh, wholesome milk and butter should take the place of the heavy meats and 
starches. There is no more natural and healthful food in all the world than milk. Use 
plenty of it. Use it in every way and every day. Use it instead of meat. Leave off all 
foods of the heavier variety and resort to milk. 


Milk is a pre-digested, balanced ration. It furnishes everything required except 
“roughage” and a few of the fancy vitamines. If milk were a patent medicine, it would 


sell at high prices. 
Live By The Milky Way 
Gains for 1923——Forty-Two Per Cent. 


_- 


3 w". The assets were increased during the year 1923, from $7,371,274.27 to $10,464,497.66, or a 
INTER: SOUTHERN LIFE BUILDING, net gain of $3,093,223.39, or forty-two per cent. gain in assets within one year. 
OWNED BY THE COMPANY 





—_ 


The insurance in force was increased from $62,591,398.00 to $88,502,568.00, or a net gain of 
$25,911,170, or forty-two per cent gain in insurance in force. 

The Capital, Surplus and Reserves for the protection of policyholders increased from 
$7,256,800.08 to $10,258,775.87, a net gain of $3,001,975.79, or forty-two per cent increase. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE JAMES R. DUFFIN, President KENTUCKY 
Eighteenth Year 
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“g . P-M L-I C” SOME SUGGESTIONS ARE MADE. ON 
- 
tation P-M- - SOLICITING BUSINESS INSURANCE 
Production is swinging along at the most aggressive pace HE Connecticut General Life states | purchase of the stock of any deceased 
in the Company’s history. that business insurance is becoming | stockholder at a price to be decided upon 
Pigg Os oe a Pie a more important feature in the] in accordance with the terms of the 
Here’s what our representatives have: comeneecion Id d | rephrase c 
The priceless asset of a nationally-known name—we are aaetans WOE ue to the fact that a | agreement, 
seventy-seven years old valued officer or employe may die and Should Be A ‘ed by Di 
Policy contracts sufficing for every need cripple the concern with which he is ou e Approve y rectors 
Topnotch service. ° ——. In order to present the sub- The action of the corporation should 
Advantageous net cost. a a of chau ie endl on meson gow A be approved by a meeting of its board 
Advertising material that “pulls.” it a TH ™ he acquainted with | of directors and a resolution to this 
Regional Conventions that are schools of salesmanship. (homer all a ega parent of the effect spread on the minutes of the’ 
Genuine fraternity between Home Office and Field—we eek aoc Bio a — ( — a © | meeting. Such a contract with the stock- 
have neither taskmasters nor slaves. reap A aaa | . ae, anc h 1e other | holders is valid, unless forbidden by the 
. . . . . . iS ) SSIS ag 7 ~ > ah » 
These are ingredients in our recipe for Field success. We werin ae on ati by n= ewedlaghnys corporation charter or the law otf the 
welcome men and women who value them. what y hese Dmg h ooh . i = wD oeant te State. There are only a few states pro- 
Ask any Penn Mutvat representative ! to che oe mnczell ‘tell, 0 Th — a ti 100 | hibiting corporations from oo asing 
+ iced peme e nnecticut | their own stock, and these are: Califor- 
x é Says: 
The Penn Mutual ’ nia, Kansas, Colorado, Maryland, N, 
~~ - Ss Dakota, Oregon, S. Dakota, W ashing- 
Life Insurance Company —__. TI ton, Separate policies of insurance are 
Philadelphia, Pa. tended for a partnershap and is to be | ‘2Ken_ out upon the respective stock- 
Organized 1847 executed l My the senna “aa hy © | holders and made payable to the corpo- 
xecuted by the members of the firm. | ration without the right to change the 
Insurance is taken out upon the life of beneficiary. The corporation profits in 
each member. and is made payable to being assured of a serene existence and 
— — — the partnership. Some insurance coun- the estate of a deceased stockholders 
on i er joa Lag — "~~ profits by being furnished a ready sale 
ade ayable to e wives oO e fé- 
T | AL LIFE oe <3 aie : for the stock at a fair value. Without 
he i | OB MU U eounek ok cae — porte 9 such an assured disposition if other 
_— re & ore 4-1 stockholders were unable or unwilling 
INSURANCE COMPANY cated agreement, and also the signatures to purchase, there would be a doubtful 
of the wives of the partners. Another market for the stock. 
OF CHICAGO, ILL. method in which there are certain ad- During the lifetime of the stockhold- 
vantages, especially when we consider ers, if the occasion for a loan should 
PROGRESS OF THE GLOBE the possible rights of intervening cred- arise, the corporation has an asset in 
itors, is to have the proceeds payable to | the policies which may be used as a 
a trust company for distribution after | }. 1 : 
= - - . > asis ans, 
Results for 1923 determining the value of the interest of wnee, Sos ao realize how necessary is 
GAIN IN INSURANCE IN FORCE......... 83 per cent the deceased partner. We have pre- harmony in organizations of close cor- 
Ee gs voc eecvcasecacnceseanecenens 31 per cent ferred, however, in this specimen form, | ,- caine 
- porations and partnerships, it is equally 
ee  ., cccennesedeenenseee 26 per cent to make the insurance payable to the 1 | 
clear that a means should be provided 
GAIN IN ASSETS....... Sibdaas sr exeenwosenes 23 per cent partnership, with the express agreement | \-hereby survivorship may carry control 
AVERAGE GAIN IN 5 | SERS 41 per cent =~ pola te tele Os a oat te and the right to choose future associates 
ons y c - ° 
This is away above the average of all Life Insurance Companies in deceased partner's share € value or the | and the estates of those who die may 
the United States combined. It is a record we are very proud of and it ib : receive a just and liberal compensation. 
shows how our policyholders appreciate the great service The Globe gives. Value Determined by Appraisal For the man of ability, soliciting insur- 
= i - ance of this type holds forth a promise 
CLAIMS PAID BY RADIO--TELEGRAPH--SPECIAL DELIVERY |||," s7eement also provides that if @| Of ‘peculiar rewards to which ‘he is 
some dies the firm, ch - a entitled by business capacity and knowl- 
member Or members, shail collect the edge. Business insurance is an economic 
ye S BARRY, President, General Manager and Founder proceeds and pay to the estate of the de- factor which the successful man in busi- 
ae ceased partner the value of his interest | ness will not fail to realize. 
in the business, which value is to be 
determined by appraisal, If the amount 
INDIANA OHIC ILLINOIS IOWA MICHIGAN of the policy is less than the value of 
the deceased partner’s share, the sur- ALL DRINKERS LOOKED 
viving partner shall pay the difference. 
THE The advantages of an arrangement of UPON WITH SUSPICION 
this kind are many: _ (CONTINUED FROM PAGE 11) 
First. The estate of the partner, who a ES Eee 
dies first, immediately receives the full | S™@tt to take a drink because to do so 
LA FAYETTE, INDIANA value of his interest in the firm, without | 18 prohibited.” ae 
any danger of the loss that might ensue Dr. Miller said that in his opinion 
MUTUAL LEGAL RESERVE while the surviving partner carried on | the decreased mortality of the company 
and wound up the business, and is clearly due to the decreased amount 
- a = Second. The survivor if there are onlv | of intoxicants taken, and that this good 
AGENCY CONTRACTS CONTAIN BENEFICIARY PROVISIONS two partners has the money to purchase showing will be progressive. 
KANSAS KENTUCKY MISSOURI SEERRAGEA |) the Sterest of the deceased partner from Uses Special Interrogatories 
his heirs, close out the firm, and own . ; d 
and carry on the entire business alone Col. John G. Maher, president of the 
in the future Old Line, to whom THe Nationat Un- 
Incorporated 1871 Third. All difficulties that might arise | DERWRITER representative was directed by 
in case of desired dissolution during life- | Dr. C. F. Chapman, medical director, 
° ® ee r 
time are also provided for. While this | said that the company was very care 
é nsurance ompanhy 0 irginia procedure may at first sound rather com- | ful in its inquiries as to whether a man 
plic ated, it is, in reality, all accomplished | drank, and if he did the company did 
RICHMOND, VIRGINIA by the use of a short and simple agre« not take him. The company’s expe- 
‘ a ment, rience in reinsurance was that 95 per- 
Issues the most liberal forms of ORDINARY Policies from _ 2. Corporations. The second form is| cent of those who say they take At 
| $1000.00 to $50,000.00 with premiums payable annually, semi- intended for use where the business is a! are not accepted, no matter if he quali 
annually or quarterly, and INDUSTRIAL Policies from $12.50 ne ng Haren oT ° 7 fies as a standard risk. ‘There are two 
. ° stock oO! e corporation ts in 1 hands sons » subs io , » hottle 
| to $1,000.00 with premiums payable weekly. of two or three stockholders who arc | ." — = = “a = , heer poe 
| tor * glass 1 ¢ king akes lot 
CONDITION ON DECEMBER 31, 1923 themselves actively engaged in the man-|j 70 ie Sotations and the pojsonous 
De... a scsceunceseh ches adsonutenascinsmiahalabvedbessahed $ 36,916,613.75 agement of the business The death of | eee een ee of the stuff means | 
RA NR DRED ILE IE NER 32,373,207.24 one not only transfers a considerable | > 2aTacier O° most of The stunt mean 
Capital and Surplus. iia ws a sc asad nies races loaned 4,543,406.51 body of stock to one not actively en Ng risk that the company will not as 
Imsurance in Force..... npPawerendenshenseaeesscdcncewens 255,168,568.00 gaged in the business, but this new | UME ; : 
Payments to Policyholders ee MAC SE rere Pe ER ee Ce 034.43 influence mav be antagonistic to the |, rhe company’s experience has been 
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Community Prestige 


Truly a valued asset—an asset that every agent strives 
for. He recognizes that without a place in the community 
his opportunity for improving community life is extremely 
limited, in consequence of which he contributes of himself 
for the building of that larger ideal—the community ideal. 


The Ohio National Life encourages its representatives 
to participate in the better things of their local community 
because the man recognizing and assuming the responsibil- 
ities incident to citizenship is the better representative of 
the Company and he is rewarded both by the consciousness 
of service rendered and incidentally financially for the time 


so used. 


We stand for this larger community service which alone 
can develop the individual man. 


The Ohio National Life 


Insurance Company 


T. W. APPLEBY, President 
W. F. MACALLISTER, Agency Manager 


——————— 3 








LOUISIANA STATE LIFE : 


INSURANCE COMPANY | 
Home Office, Shreveport, La. 


TEXAS 
J.C. EVERETT, Manager | 


317 Wilson Building Dallas, Texas 


——— 


ARKANSAS 
J. E. LEEPER, State Manager 


P. O. Box 1077 Little Rock, Arkansas 


We may have just what you are looking 
for. Why not get in touch with us? 




















CENTRAL STATES LIFE 





INSURANCECOMPANY 





SAINT LOUIS 

















All Ages up to 65 
Participating and Non-Participating Policies 
Standard and Sub-Standard Risks 

Prompt Service 





Excellent territory for General Agencies 
open in Illinois, Minnesota, South 
Dakota, Kansas, Missouri, Wyoming and 
California $2 32 33 33 























In the Hands 
of Your Friends 


It is worth a lot to you to know that in all 
your relations with your Home Office you are 
in the hands of your friends. In policy service 
as well as the administration of agency mat- 


ters, THE CLEVELAND LIFE INSUR- 
ANCE COMPANY considers the man in the 
field. It realizes his problems. It has a real 
desire to make his work easier. 


If you are considering the building of a life in- 
surance agency of your own, do it under a lib- 
eral contract—and in the hands of your friends. 


Openings inOHIO, PENNSYLVANIA, WEST 
VIRGINIA, KENTUCKY, _ILLINOIS, 
INDIANA and MICHIGAN. Write to us. 


Address in confidence 


THE CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 
Home Offices Cleveland, Ohio 

















A Book Long Needed in 
The Life Insurance Field Now 
To Be Published 


A DICTIONARY OF LIFE INSURANCE TERMS 


FOR NEW AGENTS FOR OLD AGENTS 
FOR STUDENTS OF LIFE INSURANCE FOR OFFICE EMPLOYES 
FOR COMPANY OFFICIALS FOR ACTUARIES 
FOR POLICYHOLDERS 


THE DICTIONARY-ENCYCLOPAEDIA 
OF LIFE INSURANCE 


By J. A. Jackson 
A Dictionary of Terms—An Encyclopaedia of Life Insurance 








Around the subject of life insurance, over a long period of years, has grown up a vocabulary almost as 
peculiar and distinct as that surrounding the practice of medicine, confusing the layman and “stumping” even the 
agent and actuary to explain, if not to understand. 

Hundreds and thousands of words and terms are “Greek” even to many in the business. How often are 
you confronted with such apparently simple questions as “What is the reserve?” ‘What do you mean by cash value?” 
“What are ‘premiums,’ ‘refunds,’ ‘dividends’?” ‘What are ‘options’?” “Accelerated endowments”? ‘ ‘Gross,’ 
‘Book,’ ‘Office,’ ‘Net,’ ‘Level,’ ‘Single,’ Premiums?” “What does ‘Loading,’ ‘Selection Against the Company,’ ‘In- 
surable Interest’ and a host of other expressions that have grown up about the policy contract and life insurance practice 
mean, an understanding of and the ability to define which are essential to the life insurance man? 

The plan of the work is “unique.” The words or phrases to be defined do not appear alphabetically in the 
body of the book, as in an ordinary dictionary, but by number, related terms being grouped together insofar as that is 
practicable. To findthe definition of any term or phrase, consult the alphabetical index for the number of the word 
or term to be defined. ‘Turning then to the body of the work, the number will be more quickly perceived and identi- 
fied among the many terms discussed than would the word itself in the ordinary way. 

The special advantage of this plan is found in the fact that related terms thus grouped define each other in a 
measure, often giving the inquirer a more comprehensive view of the meaning of any single term than would be prac- 
ticable where related terms are far apart in the body of the work as they often of necessity are, when arranged alpha- 
betically. Everyone will realize that, in studying the meaning of a word or term, it is often desirable to compare 
synonymous terms or expressions, though to do so one must search again in the body of the book for the synonym or 
related term if indeed he realizes what particular term or expression he needs to find. 

By reason of the topical arrangement of this book, we have not merely a dictionary, but a TEXT- 
BOOK OF LIFE INSURANCE, with the further advantage that, opening the volume anywhere, one may 
read right along as a continued story or discourse, what follows at any stage being intimately related to 
what precedes. 

The value of such a book lies naturally in its accuracy 
onl | 
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The fact is that the definition or popular explanation as Yigg eg: : , 
ot anything technical is very difficult. Mr. Jackson has Cincinnati, Chicago, New York. 
been working virtually his whole life time on the material Please send as soon as issued one copy of Jack- 
ae OS SR Se Cae See aaa Se eee ans DICTIONAR Y-ENCYCLOPAEDIS OF 
and that it will be accepted as one of the standard life in- | ]FRE INSURANCE.” for which I agree to pay 
surance works. His long experience as a writer and in- $2.50 on delivery ‘ 
structor equip him not only with the knowledge of life in- "~~ dt 
surance phraseology and terms, but the ability to explain 
them simply and clearly. The definitions have been gone 
over by several of the well known New York actuaries 
and Mr. Jackson guarantees that they are to be relied 


Name 


You will need this fine addition to life insurance 
literature in your office. 

We should be greatly pleased to receive yourreserva- Addres 
tion for a copy on the blank below. 
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; ; - ’ —* A book you will have to buy BUT ONCE and it will be 
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